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"STRIFE FOR JERSEY BUSINESS. 


NON-BOARDERS VERY ACTIVE. 


Rate-Cutting and Excess Commissions 
Rapidly Demoralizing Conditions in 
Northwestern Section of State. 


Attracted by the favorable loss rec- 
ord enjoyed by New Jersey in recent 
years, a score or more non-board com- 
panies have entered the State and are 
now aggressively seeking business, us- 
ing as bait for patronage either cut- 
rates Or excess commissions. In South 
Jersey where the values are not so 
great as are those this side of Mercer 
county, the strife between the loyal as 
sociation offices and the outsiders, is 
no: nearly so keen as it is North; the 
avaricious New York broker being a pro- 
nounced factor in the latter territory. 
For long the majority counties of North- 

’ ern Jersey, following the dissolution of 
the Suburban Fire Underwriters Asso- 
' ciation, were in a demoralized condition 
» and were productive of nothing but loss 
for the companies operating in them. 
When the territory was taken over by 
' the Underwriters Association of the 
Middle Department, reforms were insti- 
tuted, local boards formed and a system 
| of schedule rating introduced that gave 
'to every property-owner due credit for 
the desirable features of his risk. . No 
sooner was this arduous service per- 
formed than the free lance companies 
' swarmed into the field, like locusts into 
© a clover patch, eager to profit by the 
work of others. Almost every commun- 
ity numbers among its residents one or 
more New York brokers, who industri- 
ously solicit business below tariff, giv- 
© ing the risks to non-represented compa- 
"nies, or to offices that do not scruple to 
"write over the heads of their local 
Sagents. A combination of notorious 
srate-cutters working through a Newark 
sagency has stirred up no end of trouble, 
‘while the excess commission evil is 
)making itself felt in Plainfield, Morris- 
‘town and other points. Company offi- 
vers and supervising special agents are 
ot insensible of the growing serious- 
mess of the New Jersey situation, and are 
igiving earnest study as to how it can 
post effectually be grappled with. 





3 SEEK SALARY INCREASE. 


‘Manager Hughes and Other Employees 
of Newark Fire Insurance Exchange 
Want a Raise. 

In common with ordinary mortal: 
“Mohn M. Hughes, manager, and the 
ther employees of the Newark Fire 
Mwmsurance Exchange are chafing under 
the additional cost of living, and as an 
Ofiset have asked for an increase in 
Salary. While many underwriters do 
ot take kindly to the suggestion, aver- 
ng that the expense of conducting 
ine Organization is already in excess of 
What it should be, the Exchange has 
famed the following committee to con- 
ider the matter: Charles S. Dodd 

al manager Royal; John Fisher, local 

nager German American; George C 

ume, local manager Germania; James 

Worden, secretary American of New- 

k, and R. S. Steadman, of Guerin 

eadman and Williams. 





Branching Out. 
Under the direction of General Agent 
Dbert Howell, of Philadelphia, the 
= Moines Fire of Iowa, is seeking 
rance into New Jersey and Mary 
nd. 


New York and Boston, Thursday, June 18, 1908. 


Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL. $3,000,000. 


Assets, January ist, 1908 

Liabilities (including capital) 

Reserve as a Conflagration surplus 

Net Surplus over all liabilities and reserves 


SURPLUS AS REGARDS POLICYHOLDERS, $10,203,211. 


$20,862,697 
13,659,486 
500,000 
6,708,211 


Insures against loss of real and personal property. rental 
income, use and occupancy, earned profits and 
commissions by 
Fire, Lightning, Wind-storm and 
Inland Transportation RisKs 





North Briti sh ee States 


and Mercantile 


Established 1809 Insurance Co. 





Signs of the Times 

The rapid increase in the new business 
of The Nortinuestern during the period 
of life ineuranre and 
thereafter shows that The Northwestern has 
never lost the confidence of the public and that 
it is easier than ever to write business for 
The Northwestern. 

It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern’s 1908 policy con- 1905 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement 1906 * Ts te 
and the new Premium Loan feature. 1907 e . ° ° 

Issues Partnership and Corporation In- 
surance. 

For further information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 





Che Northwestern 
Mutual Life Insurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 

$ 90,334,038 
93,563,452 
102,233,634 

Each year larger than any in the pre- 

vious history of the Company. 


Commenced Business 1856 





$3.00 a Year: 15c. per Copy. 


WOULD FOLLOW TEXAS. 


ROBERTSON LAW AS EXAMPLE. 


Representative Henriques Introduces 
N.easure in Louisiana Legisiature— 
Its Probable Effect. 


It would scarcely seem possible that 
another state could be induced to follow 
Texas in the matter of life insurance 
legislation, particularly as regards the 
Robertson law, but if Representative 
Henriques of the Louisiana Legislature 
has his way the Lone Star State 
will not have a monopoly on its unen- 
viable idea 

Speaking to a representative of The 
Eastern Underwriter as to the bill intro- 
duced and its possible effect on the vari- 
ous companies doing business in Louisi- 
ana, a field superiniendent of one of 
the well known companies said: 

“Representative James Henriques has 
introduced at Baton Rouge a bill requir- 
ing life insurance companies to invest 
75 per cent. of their income from 
Louisiana policyholders in securities of 
that State if such a bill passes, 
Louisiana will see a repetition of the 
recent exodus of the life insurance com- 
panies from Texas, not only because 
such a law would be unjust to their con- 
tinued operation, but actually impossible 
of compliance by the stronger and better 
companies. L. P. Delahoussaye, presi 
dent of the Keystone Life Insurance 
Company, New Orleans, is the father of 
the Henriques Bill, actuated no doubt 
by a desire to enjoy a monopoly of the 
insurance business in Louisiana, as 
much as by antagonism to the Insurance 
Department. The Keystone Life is now 
in litigation with the Insurance Depart 
ment over Commissioner E. J. McGiv- 
ney’s refusal to license the company for 
business in the State without a deposit 
of the full statutory requirement 

Prohibitory Tax Law. 

“Unfortunately for the development 
of the State, Louisiana’s present law 
governing taxes on mortgages, nearly 3 
per cent., has prohibited investments by 
insurance companies in these preferred 
securities. The repeal of that law by 
enactment of the Cordill Bill, now before 
the Legislature, would induce invest 
ments which no law could compell. The 
withdrawal of the twenty-three (23) 
old established companies from Texas 
defeated the purpose for which the 
Robertson Bill was enacted, and de- 
prived the only State that has passed a 
compulsory investment law of annual 
revenues from licenses and taxes of 
nearly $250,000. The action of the com- 


panies in Texas should be taken as con- 


clusive evidence that they will withdraw 
from any State that passes a compulsory 
investment law. Statements made in 
this regard while such a law is being 
considered, cannot be regarded as a 
threat, but as an inevitable conse- 
quence from the passage of such a 
measure. 
Cannot Legislate Prosperity. 

“It would be necessary for the proie« 
tion of the mass of the policyholders of 
each company to the end that the assets 
remain within the control of the officers 
responsible therefor. There is no need 
for compulsory investment laws. They 
convert the border line of the State that 
enacts such measures into a veritable 
Chinese wall. Further, such as law is im- 
possible of enforcement as a conditioh 
precedent to doing business in any on¢ 
State. No State ever legislated prosper 
ity into its business, though many by 
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legislation have expelled prosperity of 
certain kinds from their borders. 
Mortality Ratio High. 


“Insurance mortality in the State of 
Louisiana with two exceptions is the 
worst in the United States, and because 
of this, fifty odd established ‘old line’ 
companies, recognized from their past 
record as deserving of confidence, have 

_ refused to do business in that State. 
The experienced mortality of some com- 
panies has run as high as 135 per cent., 
while none of the twenty-one (21) com- 
panies now operating in the State have 
been able to effect a savings between 
the experienced and expected rates. 
Louisiana is, therefore, receiving a de- 
gree of consideration in premium rates 
charged which certainly entitles the 
companies furnishing sound life insur- 
ance protection to exemption from un- 
necessary and burdensome legislation. 
The ‘Washington Life’ recently with- 
drew from the State on account of the 
excessive mortality it experienced there. 
Louisiana companies, tho’ young, may be 
perfectly responsible and deserving of 
home confidence and patronage, but the 
State cannot hope in half a century to 
develop enough life insurance compa- 
nies to carry al] the business to be writ- 
ten in that State. 

Profits Through Experience of Other 

States. 

“The older companies operating there 
are able to write new business at a 
reasonable rate on account of more 
favorable mortality experienced in other 
sections, and the people of the state 
should be interested in having this con- 
dition continued. General conditions in 
that State just at present are not such 
as to justify radical legislation of coer- 
sive measures. The State needs all the 
investments, all the enterprises that 
contribute to the welfare of its people, 
and life insurance certainly ranks 
among the foremost of these. The op- 
eration of the companies not only as- 
sures a good income to citizens of the 
State—general and soliciting agents; 
physicians, in examination fees; and 
salaries of clerks; but, in addition, death 
losses paid; surrender values and ma- 
turities returned to _ policyholders 
still living, to say nothing of loans avail- 
able to policyholders at 5 per cent. in- 
terest on the sole gecurity of their 
policies 

“On recommendation of the Arm- 
strong Committee, the State of New 
York enacted certain reform measures, 
and the present time will be recorded as 
a renaissance in the history of life in- 
surance by reason of the revolutionary 
changes and new conditions wrought by 
the passage of various reform measures 
in the past two years. Such have creat- 
ed many advantages to policyholders as 
fixed statutory rights which were previ- 
ously dependent upon the discretion and 
magnanimity of the managements of the 
respective companies. Following the 
troubles due to agitation of the business 
in 1906, the experience of policyholders 
in 1907 have been gratifying from every 
standpoint. 

Protective Laws Now in Force. 

“The report of the Louisiana Insur- 
ance Department for 1907 shows that 
life insurance premiums collected in 
that State during the year aggregated 
$5,839,000, an increase of $146,000 over 
the previous year. The last legislature 
passed several reform laws similar to 
those enacted in New York State, requir- 
ing annual distribution of dividends, 
non-forfeitable conditions to policy con- 
tracts, notice of premiums due, writing 
entire application in the policy instead 
of having the application and other ex- 
traneous documents a part of the policy 
contract, and providing that statements 
made by the policyholder in the appli- 
cation should be mere representations 
and not absolute warranties, thus elim- 
inating the possibility of voiding the 
policy through error on the applicant’s 
part. A passage of the annual dividend 
bill will alone assure an annual return 
to Louisiana policyholders of about 
$750,000 in the shape of dividends or 


SCOVEL WITH PITTSBURGH LIFE 





Ex-President of National Association of 
Life Underwriters Connects With 
Sterling Institution. 





Charles W. Scovel, for many years 
manager of the Provident Savings Lile 
at Pittsburgh and a leader in the affairs 
of the National Association of Lile 
Underwriters, has joined the forces of 
the Pittsburgh Life and Trust Company 
in its Agency Department as Superin- 
tendent of Agencies. 


Previous to engaging in life insurance 
work, Mr. Scovel for eleven years prac- 
ticed law at Pittsburg and during that 

















CHARLES W. SCOVEL, 
Superintendent of Agencies Pittsburgh 


Life & Trust Co. 


period he was thrice elected secretary 
ot the Allegheny County Bar Associa- 
tion, which serves as evidence of his 





dividend advantages. With the compa- 
nies now operating in that State under 
the exacting requirements of the revised 
laws of New York State, the people are 
afforded adequate protection, and will 
have evidences of investments within 
the State by these companies if suffi- 
cient inducements are offered. The life 
insurance companies are the greatest 
fountain sources of investing capital in 
the world, and will welcome opportuni- 
ties to invest money where values and 
return income are.made attractive. 





“Louisiana should not be put in the 
position of fighting the life insurance 
business or expelling it from the State, 
but only as protecting those who have 
invested their money in life insurance 
policies. Up to the present time the 
companies have not had a free hand in 
the making of investments because of 
the tax embargo—28 mills—for State 
and City of New Orleans combined on 
mortgage securities.” 


popularity and manifest appreciation of 
ability by his colleagues. 

During the eleven years he has been 
engaged in life insurance work, Mr 
Scovel has been an important factor in 
agency association affairs. Previous to 
taking an active part in the Nationa) 
Association he was for two terms presi- 
dent of the Pittsburgh Life Under 
writers Association. During the year 
1900-6, one of the most trying in the 
history of life insurance, he served as 
president of the National body and is 
at present chairman of its executive 
committee, ‘and principal editor of “Life 
Association News.” 

Mr. Scovel is a brilliant life under- 
writer, though for the past two years 
he has done but little in the field. 
Doubtless he felt that circumstances in 
connection with the business coupled 
with chaotic conditions in his own com- 
pany did not warrant special effort. 
At any rate he has been devoting his 
time largely to association affairs. 

While a field affording opportunity 
for great effort, it has been the opinion 
of his many friends that little financial 
return could be expected from that 
source for the time and energy given. 
It is therefore a source of pleasure to 
know that he has again actively en- 
tered the arena and a company of such 
excellent standing as the Pittsburgh 
Life and Trust. 

Mr. Scovel has a great opportunity, 
The company with which he has con- 
nected stands well in its home anc 
adjoining States. Its representatives 
have been able to secure a substantial 
business without extending over a large 
amount of territory. President Baldwin 
however, has realized the need for a 
commanding Superintendent of Agen 
cies; one who could develop and add 
to the good material now forming the 
agency force. His duties as president 
of the company require so much of his 
time as to make field work practically 
impossible. Mr. Scovel has the ability 
and the experience requisite for a great 
success in this position, and his friends 
believe he will attain it. 





INJUNCTION DISSOLVED. 





Judge Carter Finds Assets of Eureka 
Life Satisfactory and Dismisses 
Receiver. 





Judge R. carter Scott of the Rich- 
mond City Court has dissolved the in 
junction secured against the Eureka 
Life Insurance Company restraining it 
from transacting business and has alsc 
discharged the receiver of that corpo 
ration. 

The application for a receiver was 
made in the Corporation Court of New- 
port News by dissatisfied stockholders 
and a temporary receiver granted. The 
case was set for the Richmond court 
and when it came up on Thursday of 
last week the assets were shown to be 
in a satisfactory condition and Judge 
Scott promptly dissolved the injunction 
and dismissed the receiver. 





For the reputed embezzlement of 
$4,000 from the Philadelphia Life In- 
surance Company of Philadelphia, of 
which he was local representative 
Sidney J. Rosenblatt of Wilmington 
Del., was arrested a few days azo. 














FOR GO 





THE PENN MUTUAL LIFE 


OF PHILADELPHIA 


HAS FURNISHED 


PERFECT PROTECTION AT PROPER RATES 


Our agents are representative citizens of their respective communities 


YEARS 








‘Rochester, 


PROMOTION FOR H. J. EMERSON, 





Popular Rochester Field Man Takes 
Charge of Philadelphia Office— 
Honored Locally. 





The leading general agents of life 
companies represented in Rochester, N. 
Y., and members of the Life Under. 
writers Association of that city, gave 
a complimentary luncheon to H. J. 
Emerson, for the past three years man. 
ager of the Mutual Life’s Rochester 
office, at Oak Hill Country Club, in 
honor of his promotion by his com 
pany to the management of its Phila- 
delphia office, which he has now taken 
charge of. 

Mr. Emerson received many compli- 
ments from his friends and the follow- 
ing resolution was adopted and signed 
by Messrs. F. E. McMullen, A. 5. 
Swartout, Clay Babcock, C. T. Hag 
gerty, M. R. Miller, A. B. Booth, J. 
V. Alexander, B. G. Bennett, H. R. 
Lewis, S. L. Crabbe, J. A. Turnbull 
C. H. McChesney, J. C. Wright and 
Chas. Spaeth. 

Whereas, by conspicuously successful 
and faithful service, our friend and fel- 
low worker, H. J. Emerson, manager 
for the Mutual Life of New York, has 
been promoted to a larger field of en. 
deavor, having been appointed manager 
for his company at Philadelphia, and, 


Whereas, by his good fortune, in 
which we rejoice, we shall lose a valued 
co-worker; one who by his fair dealing 
and willing cooperation has rendered 
valuable assistance to our association 
in bringing about in Rochester almos* 
ideal competitive conditions, therefore 
be it 

Resolved, that we as general agents 
and managers, and also members of 
the Life Underwriters Association of 
hereby congratulate Mr 
Emerson upon his well-earned prefer. 
ment, and wish him abundant success 
We regret exceedingly to lose him from 
our midst, and most heartily commend 
him to our brethren in Philadelphia 
and congratulate them upon the pros 
pect of adding so valuable a member 
to their helpful and influential associa 
tion. 





Standard Life of Camden. 





Speaking of the prospects for the 
above company, of which he is secre- 
tary, Henry C. Brown, says: 

“More than two hundred and twenty- 
five men, well known in commercial] and 
professional life, have united heartily 
in agreeing to furnish the capital re- 
quired. Many subscriptions have been 
paid in full and other subscriptions are 
being paid with most gratifying regu- 
larity. 

“It is resolved to conduct the business 
on the highest plane of business ethics, 
while the policies issued by the com- 
pany shall be free from all technicalities 
and be amply secured by the company’s 
capital and by the full legal reserve. It 
shall be a rule of the company to pay 
all just claims with conspicuous prompt- 
ness and its affairs shall be so conduct- 
ed as to merit the confidence and esteem 
of all doing business with it.” 





Visiting Western. Associations. 





Charles J. Edwards, president of the 
National Association of Life Underwrit- 
ers is away on an extended trip visiting 
associations in the West. His schedule 
includes: Cleveland, Chicago, St. Paul, 
Minneapolis, Des Moines, Omaha, 
Peoria, Springfield, Indianapolis, Day- 
ton, Cincinnati, Louisville, Fort Wayne 
and Toledo. 

During the trip Mr. Edwards will lay 
special emphasis on the need for co- 
operative or organized effort and urge 
upon various associations to send a full 
quota of delegates to the Los Angeles 
Convention. 
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THE YOUNG MAN’S BURDEN. 





Deplorable and Unjust Conditions Pre- 
vailing in Royal Arcanum—De- 
ficiencies Increasing. 





Incontrovertible evidence is afforded 
in the anual report of the Royal Arca- 
num for 1907 that this fraternal Order 
is once more upon the down grade, and 
that the plan of taking out of the 
pockets of young members the funds 
necessary to make up the deficiency 
upon old members is proving a failure. 
In 1906 the Royal Arcanum collected 
$1,291,559.42 more in assessments than 
it paid for death losses. In 1907 the ex- 
cess was Only $723,891.21. The assess- 
ments and death claims for 1906 and 
1907 compare as follows: 


1906. 1907. 


Assessments .$8,934,202.05 $8,596,351.93 
Death losses . 7,642,642.63 7,872,460.72 





Ex. of asses. .$1,291,559.42 $723,891.21 


In 1907 the assessments received 
were $337,850 less than in 1906, while 
the death losses incurred increased 
$229,818, making a decrease in excess 
of assessments of $567,668. 


As we have shown in previous issues, 
the $1,291,559.42 net assessments col- 
lected in 1906 were obtained by collect- 
ing from members mostly under 60 
years of age $2,255,899.44 more than the 
death claim among such members, out 
of which was paid $964,340.02 for excess 
death losses among members of 60 years 
of age and over. Last year the younger 
members paid $1,537,852.48 more than 
their death claims aggregated, while the 
older members paid $813,961.27 less. 


From the sworn statements of the 
Royal Arcanum we show the assess- 
ments received and death losses in- 
curred for each age in 1907, separating 
in groups the ages showing overpay- 
ments and deficiencies respectively: 


OVERPAYMENTS. 

Assess- Teath Over- 
Age. ments losses payments 
received. Incured. by mem- 

bers. 
err $5,466 $3,000 $5,466 
2 eet 9,553 $3,000 6,553 
BD xsegeute 15,245 4,000 11,245 
es w.cieiatnen 24,638 13,000 11,638 
BP ossan8as 34,677 10,000 24,677 
- oy 42,814 27,000 15,813 
a. seeeeren 52,725 21,000 31,725 
. Seren 59,717 21,900 38,717 
__ Me ee 66,103 32,000 34,103 
ae a»¥aabws 72,367 44,155 28,212 
a cxgeeuien 82,179 64,000 18,179 
_ oe oe 90,778 56,500 34,278 
a cxanonate 102,018 92,628 9,390 
ee oe 110,876 69,500 41,376 
_ eee 122,302 67,000 55,302 
_ Rey re 125,011 93,500 31,511 
7 wicamene 143,997 121,000 22,997 
_ 159,542 100,500 59,042 
Mee 169,278 106,500 62,778 
OF. scapes 183,828 126,500 57,328 
A sconeiuren 192,445 143,500 48,945 
,, ere 194,653 117,500 77,153 
Te. swage 207,856 124,000 83,856 
On sivemar on 212,133 158,000 54,133 
ere me 226,522 160,000 66,522 
SOO ee 242,210 182,000 60,210 
Me ssntiaee 256,184 146,500 109,684 
ee ee 259,095 190,500 68,595 
OD cima sts 254,009 171,000 83,009 
DP 6 «saan 253,929 178,000 75,929 
me <acnenne 256,803 200,000 56,803 
BE. aes tame 243,320 242,500 820 
EN 243,813 202,039 41,774 
. ERE eA 240,584 229,000 11,584 
We <a 233,398 218,000 15,398 
Beer es a 236,387 208,000 28,387 
ees 4 183,210 128,493 54,717 





$5,609,667 $4,071,815 $1,537,852 


All ages under 59, excepting ages 54 
and 56, and age 67, show an excess of 
assessments over death claims. For 
ages 564-and 56 and for all ages over 58, 
excepting age 67, the Royal Arcanum 
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collected less than the death claims in- 
curred, ag follows: 


DEFICIENCES. 

Assess- Death Exceas 
Age. ments losses of 

received. Incurred. losses. 
Be «see $237,422 $242,000 $4,578 
. Eee 230,438 242,000 11,562 
ee 218,002 223,500 5,498 
OF nam 198,420 286,500 88,)79 
eee 192,881 245,000 52,119 


seer 185,342 236,500 51,158 
ee 171,652 250,500 78,848 
See 152,903 194,733 41,831 
CB ..%. 144,256 187,834 43,578 
ode 199,442 202,389 2,948 
_ ee 158,032 160,191 2,158 
_ are 148,287 154,744 6,457 
“tds 126,944 141,519 14,575 
TA. wins 106,725 130,494 23,769 
ee 101,769 110,662 8,893 
ae 82,946 104,579 21,633 
5 Meee 70,555 109,516 38,961 
we wins 57,897 101,446 43,549 
ee eas 46,976 98,399 51,423 
We. wee 35,673 72,611 36,938 
:: ee 32,497 34,640 2,143 
eee 23,348 56,317 32,969 
Mere 16,275 42,450 26,175 
. 11,290 37.455 26,165 
_ ea 11,548 42,330 30,782 
_ ee 5,474 24,566 19,092 
ee 8,082 23,406 15,324 
errr 11,607 44,363 32,756 





$2,986,685 $3,800,646 $813,961 

Anyone interested in comparing these 
figures with those for 1906 can do so by 
referring to our pamphlet “Robbing 
Peter to Pay Paul.” 

How the Royal Arcanum has filched 
from the younger members to make 
good the losses on the older members 
in the last two years is shown in the 
following table: 


1906. 1907. 
Overpayments by 
members ..... $2,255,899 $1,537,852 
Ex. of losses on 
members ..... 964,340 813,961 





723,891 


Net ex. of assess. $1,291,559 





Notwithstanding the Royal Arcanum 
claims to have established adequate and 
equitable rates, it has in the last two 
years taken $1,778,000 from its younger 
members to pay excess losses on mem- 


bers mostly above 60 years of age. That 
the younger members will not submit 
to this unfair treatment for any length 
of time is evident from the fact that 
they gave up $718,000 less in 1907 than 
they did in 1906, that being the differ- 
ence between the $2,255,899 overpay- 
ments in 1906 and $1,537,852 in 1907. 

Up to age 60 the members of the Roy- 
al Arcanum are practically all paying 
their current cost of insurance. For age 
60 and above the reverse is true, and 
almost in every case the members are 
not paying enoftgh to meet the actual 
death losses. But it is at age 60 and 
above that the membership shows an 
increase, while under age 60 there is a 
decrease in membership. The following 
comparison for three years tells the 
story: 


Under 60 Years f0 Years of Age 


Dec. 3! of Age and Over 
Members. Insurance. Members. Insur’e. 
1905....93',708 $502,5°3,F00 18,047 $4* 274,500 
1908... 222,017 4°4,577 50 18,877 49,57" 000 
ee | 445,379,400 23,189 59,574,047 


In 1907 the membership under 60 
years declined 4,776 and the insurance 
decreased $19,000,000. For ages 60 and 
over the membership shows an increase 
of 4,312 and the insurance of $10,000,000. 
The members who are paying too much 
—for the kind of insurance they are 
getting—are dropping out while those 
who are paying too little are hanging 
on and their ranks are being recruited 
from members who are getting older. 


It is folly to ignore facts so plain. 
The conditions which caused the Royal 
Arcanum to advance its rates in 1898 
and again in 1905 have not been removed 
but are more potential now than ever 
before. As they have made 1907 worse 
than 1906, they will make 1908 worse 
than 1907 and 1909 worse than 1908. At 
the beginning of 1907 there was $52.- 
000,000 of insurance not bearing its 
equitable share of the cost. On January 
1 there was $78,000,000 of non-self-sup- 
porting insurance. This alarming fact 
in connection with the reduction in the 
amount of insurance paying something 
more than its current cost makes it a 
foregone conclusion that the Royal Ar- 
canum is steadily approaching the time 
when its emergency fund will be con- 
fronted by an emergency which will 
entirely absorb the fund.—The Insur- 
ance Observer. 





MUTUAL LIFE POLICIES 


Are Easiest to Sell 


Because Yearly dividends have been increased for the last three years 1906-7-8 





at a rate equaled by no other company. 


Cash values guaranteed in the new life and endowment policies, are equaled by 


few companies, and excelled by none. 


Attractive features have been added to standard policy forms. 
Liberal terms offered producing agents under the 1908 contracts. For 


GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. of New York 


information, address, 


34 Nassau Street, 





NEW YORK, N. Y,. 
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COMBINATION CONTRACTS. 








Believes insured Entitied to Receive 
Policy Providing Life Accident and 
Health Insurance. 





In a letter to The Eastern Under- 
writer relative to the recent decision of 
the Massachusetts Supreme Court sus- 
taining the ruling of Commissioner 
Hardison of that State as to the disabil- 
ity provision in contracts of life insur- 
ance, William Brosmi:h, counsel of the 
Travelers Insurance Company, says: 

“We do not at this time anticipate 
any further action in relation to the de- 
cision of the Massachusetts Supreme 
Court sustaining the ruling of Commis- 
sioner Hardison as to the disability pro- 
vision in contracts of life insurance. It 
is likely that we shall be able to pre- 
pare a clause which may be issued to 
holders of policies of life insurance in 
Massachusetts and which will confer 
upon such holders the benefits of the 
disability provision—at least, we hope 
so. 

“The ruling may satisfy departmental 
chiefs and judges of courts but I am 
afraid to most laymen it must seem 
ridiculous that either by statute or judi- 
cial construction an insurance company 
should be prevented from issuing con- 
tracts of life insurance in which the life 
insurance will be safeguarded should 
the insured by reason of accident or 
disease become unable to continue pre- 
mium payments. Whatever reason there 
may be for prohibiting combinations of 
unrelated kinds of casualty insurance 
in one instrument, I have yet to be 
convinced that there is any reason why 
there should be either a statute or a rul- 
ing to prevent an insured obtaining such 
protection as a life contract with the 
disability provision offers or even why 
life, accident and health insurance in- 
demnity should not be included in one 
contract.” 


NEW ENGLAND'S FIELD MEET. 








General Agents of Old Institution As- 
semble at Home Office in Boston. 
Elect New Officers. 





The annual meeting of the General 
Agents Association of the New England 
Mutual Life was held in Boston last 
week, the following field men being ‘fn 
attendance: C. B. Cleveland, Chicago; 
A. H. Curtis, Charles H. Flood, F. E. 
Harlow, Boston; G. S. Hastings, Provi- 
dence; H. E. Hayward, St. Louis; O. H. 
Heyroth, Cincinnati: H. F. MeNutt, 
Cleveland; Henry W. Marston, Philadel- 
phia; C. D. Mill, Kansas City; G. W. 
Noble, Omaha; W. H. Parker, Buffalo; 
T. W. Pomeroy, Pittsburg; A. J. Reeves, 
St. Paul; F. A. Savage, Baltimore; Ira 
S. Sawyer, Portland: W. A. Smalley, 
Philadelphia; A. S. Smith, Charleston, 
S. C.; A. R. Thompson, A. C. Utter, De- 
troit; H. C. Wannamaker, Charleston, 
S. C.; Jesse Weil, Evansville, Ind.: S. 
H. Whiteley, New York City, and E. P. 
Wiison, Washington, D. C. 


Sessions, held during three days— 
Tuesday, Wednesday and Thursday— 
were devoted to interesting and helpful 
discussions of various phases of the 
business. 

On Tuesday evening the field men 
were the guests of the company at 
Point Shirley, a shore dinner forming 
a pleasant feature of the programme. 
Following the dinner the appointments 
of Glover S. Hastings as superintendent 
of agencies and Frank T. Partridge as 
assistant superintendent of agencies— 
as noted elsewhere—were announced 
by Vice-President Appel. 

Wednesday afternoon was given over 
to automobiling. the objective point 
being the Wayside Inn at Sudbury. 

Officers elected for the ensuing years 
were as follows: H. F. MeNutt, Cleve 
land, president; W. A. Smalley, Phila- 
delphia, vice-president; A. C. Utter, De- 
troit, secretary. 
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SUCCESS MERITS PROMOTION. 





Glover S. Hastings Appointed Superin- 
tendent of Agencies For New Eng- 
land Mutual Life. 





At the seventh annual convention of 
the General Agents Association of the 
New England Mutual Life Insurance 
Company, held in Boston June 9th, 
President Foster announced the appoint- 
ment of Glover S. Hastings as Superin- 
tendent of Agencies of the company, 
also that Frank T. Partridge had been 
appointed Assistant Superintendent of 
Agencies. 

Mr. Hastings, who has for the past de- 
cade been general agent of the New 
England for the States of Rhode Island 


and Connecticut, with headquarters at 


THE EASTERN 


tial position at the home office is pleas- 
ing news to his many friends. 

Frank T. Partridge, newly elected As- 
sistant Superintendent of Agencies, is 
a young man brim full of energy and 
enthusiasm. He has for some time been 
associated with D. F. Appel, the highly 
esteemed vice-president of the company, 
and this alone is sufficient warrant as 
to his ability to fill the position. Special 
work which he has been given from 
time to time has brought him in touch 
with the “men behind the guns” so that 
he will be right at home in his new of- 
nce. 








Can You? 
Can you cite the case of any policy- 
holder who, while on a bed of illness, 





GLOVER S. HASTINGS. 
Superintendent of Agencies of the New England Mutual 
Life Insurance Company. _ 


Providence, was born at Colebrook, 
Conn., March 2nd, 1864, and received 
his education in the public schools and 
at Hinman’s Business College. 

In 1884, at age 20 years, he began 
soliciting life insurance during his spare 
time for the Aetna Life under Weld & 
Son, managers at New Haven, Conn., 
and six years later was appointed State 
manager for one of the Connecticut com- 
panies, subsequently being promoted to 
the position of assistant secretary. In 
1898 he resigned this position to estab- 
lish the agency firm of Hastings & 
Folsom, to represent the New England 
Mutual Life for Rhode Island and Con- 
necticut. Upon the death of his partner 
—Edward N. Folsom—in 1902, Mr. Hast- 
ings became sole general agent. 

He has been prominently identified 
with the fieldmen’s organization of the 
New England, having served as its sec- 
retary, treasurer, vice-president and 
president. 

Mr. Hastings is a man who is excel- 
lently informed on the subject of life 
insurance, his pamphlets on “The Gain 
and Loss Exhibit” and “The Ancient 
Order of United Workmen,” having at- 
tracted considerable attention. He has 
from time to time contributed to the 
columns of The Eastern Underwriter 
and other journals. That his success in 
field work has won for him a substan- 


has deplored the existence of his in- 
surance? 

Can you cite the case of any man who, 
on pocketing the cash from a matured 
endowment, has deplored the fact that 
he had not previously abandoned the 
insurance? 

Can you cite the case of any bene 
ficiary wh, on collecting the proceeds 


of a life policy at maturity, has de- 
plored the fact that the insured had 
not previously surrendered it for its 
cash value?—Equitable Record. 





UNDERWRITER. 


BENEFICIARIES VS. CREDITORS. 
Equities To Be Decided In Ohio Courts 
—Mutual Life Appeals Tax Decision. 
The Mutual Life Insurance Company 
of New Yorx is involved in two im- 
portant suits in the courts at Colum. 

bus, O. 

Friday the company filed a suit in 
interpleader in tne United States Court 
at Columbus against the Farmers and 
Mechanics National Bank of Cadiz, O.; 
M. R. Brown, C. E. Brown, C. O. F. 
Brown and Marian Brown, and D. A. 
Hollingsworth, administrator, with the 
will annexed of Melford J. Browz, late 
of Cadiz, who was insured in the com- 
pany for $5,000. 

The petition avers that relatives and 
creditors of decedent are in litigation 
over the policy, and that the company 
does not know to whom to make pay- 
ment. It declares that Melford J. 
Brown died March 13 of this year, leav 
ing a will, and a policy for $5,000, pay- 
able to his wife, who had died Decem- 


ber 24, 1904, thus making the sons 
beneficiaries. D. A. Hollinsworth was 


appointed administrator, to divide the 
property among the three sons and 
Marian Brown, child of a deceased son. 

After his death Melford J. Brown 
was declared insolvent, and suits wer« 
filed against the sons and the compan 
to recover the amount of claims held 
by the Farmers and Mechanics Na 
tional Bank, which brought the suits 
The insurance company asks that nc 
action be taken till opportunity is given 
for the parties at interest to confer and 
reach an agreement, and that costs inci 
dent to the company’s employment of 
legal counsel be assessed against the 
plaintiff in the original suits. 


On Friday the company also appealed 


to the Ohio Supreme Court judgment | 


for $9,354.69, representing the 2% per 
cent. tax on premiums paid by Ohio 
policyholders direct to the home office 
during the years 1901-2-3-45 and not 


reported by the company for taxation, | 
granted by the Common Pleas Court for | 


at Columbus, and 


Circuit Court. 


Franklin 
affirmed 


county 
by the 


that all premiums paid in Ohio, even 
if paid direct to the home office should 
be returned for taxation in the annua 
reports, is represented by Smith W 


The | 
state, which based its suit on the claim | 


Bennett, special counsel in the office of | 


the attorney general, and the company | 


represented by Arnold, Morton & 


Irvine, of Columbus. 


is 


Washington Life. 





In The Eastern Underwriter of last 
week attention was called to the report 
of the examination of the Washington 
Life by the New York Insurance De- 
partment, and the satisfactory condition 
of the company as shown by that report 

On the rear page of this issue appears 
a detailed financial statement of the 
company’s affairs. In presenting this 
statement to policyholders, agents and 
managers will not find it necessary *c 
offer any apology as it is one of the 
most satisfactory ever. issued by the 
company, showing aggregate assets 
$18,653,943 and surplus *o policyholders 
$732,812. 
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THE 


Union Central 


Life Insurance Co. of Cincinnati 
Established 1867 





Has the following unrivaled points of 
superiority which make its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in lowest 
cost to policy-holders. Its new i908 poli- 
cies are simple in verbiage and most liberal 
in provisions. THE UNION CENTRAL has 
no investments in stocks or bonds. 


JESSE R. CLARK, E. P. MARSHALL, 


President. Vice-President. 


METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
«‘The Leading Industrial 
Insurance Company in 
America’’ 








AGENTS WANTED. 


Any honest, capable and industri- 
OUs Man, who is willing to begin a 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study «and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach. The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
| will be furnished upon application to 
the Company’s Superintendents in 
any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 





Good Tools Mean Better 
Work. 


Here is a Good Policy for the Agent. 






The NEW Low-Cost 
Life Insurance Policy 


of 


The Prudential 


We want Agents. 
We want Managers. 
We want yout: 


The Prudential Insurance Company of America 


Incorporated as a Stock Company by the State of New Jersey. 


JOHN F. DRYDEN, President. 
Home Office, i ~ NEWARK, N. J. 








A Good Man Wants a Position With Pittsburgh Life & 
a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 


in the field will be profitable. 
making money. 


One whose general agents are all 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance Co. of America 
THE ROOKERY, CHICAGO, ILLINOIS 





Trust Company 
Pittsburgh, Pa 


W. C. BALDWIN, President 


Issues the best Life—Accident and Health 
Policies on the market 


POSITIVE INSURANCE POLICIES 
Say what they willdo - - Do what they say 
Solicitors of this Company have a broad 
fleld of action 
CONTRACTS MADE DIRECT WITH THE COMPANY 
ENDORSED AT HOME 
ASSETS..... ......over $4,500,000.00 


HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa. 








- 





June 18, 1908. 


RECEIVER APPLIED FOR. 





Rhodus Brothers Inflated Bubble’ Burst- 
ing—New Mercantile Agency Lauds 
Their Schemes. 





Chicago, June 16. Special Correspond- 
ence.—Charges of fraud in the manage- 
ment of the Central Life Securities Co., 
a $2,500,0U0 corporation, organized un- 
der the laws of Maine, are made in a 
pill for a receiver filed to-day in the cir- 
cuit court. This is the concern floated 
py the Rhodus Brothers. An account- 
ing between the corporation, the Cen- 
tral Agency and the Republic Life In- 
surance Co., and their officers, who or- 
ganized the three concerns, also is 
asked. It is charged that $1,500,000 has 
been received by the officers for the 
stock from persons throughout the coun- 
try. To induce sales of this stock, it 
was represented that Simpson P. Shope, 
former justice of the Illinois supreme 
court, was president of the company, 
while, in fact, he at no time held that 
office. . 

ok * * ~ 

There is much speculation here over 
the establishment of the Federal Mer 
cantile Agency in the First National 
Bank building. Those who have caueu 
at the office are met by a former em- 
ploye of the Rhodus Bros. office. In 
tact the main work of the new mercan- 
tile company seems to ve to make 
favorable report on the multitude of the 
Rhodus concerns. The fact that the re- 
ports of the large mercantile agencies 
are not favorable to the Rhodus opera- 
tions probably accounts for the new re- 
porting concern. 

A representative of Best & Co., has 
been here for some time probing the 
Rhodus schemes. He finds it difficult 
to get anyone to commit himself to 
writing. Tae feeling against the 
Rhodus stock selling symposium is be- 
coming pronounced here. There are 
some dozen interlocking companies 
each owning stock of the other until 
the maze is bewildering. 

The Republic Life, although licensed 
in [llinois, is unknown. The battery of 
solicitors fis turned entirely on stock- 
selling. It is reported the Rhoduses 
have corralled over $800,000 from the 
sale of stock. The stockholders who 
bought shares two years ago see no life 
insurance activity, but only a stock sell- 
ing propaganda. This is stirring up the 
animals. Whether the movement on 
part of a coterie of stockholders to 
force the Rhoduses to take back the 
stock and pay back the.money, will 
amount to anything remains to be seen. 
It is not thought the stockholders can 
do anything as the Rhoduses are saga- 
cious enough to have left no loophole. 
The Chicago Clearing House is still try- 
irg to suppress the Rhoduses from start- 
irg a bank. 


HOW THOMASES USED COMPANY. 








$100,000 of Provident Savings Life 
Money Deposited to Cover Per- 
sonal Loan of $50,000. 





lestimony taken before Judge Mum- 
ford of the Superior Court of Rhode 
Island in the case of the National Bank 
of North America against E. R. Thomae 
on Monday brought out the following: 

Thomas told how he once borrowed 
$50.000 from Charles W. Morse. The 
latter, after being told by Thomas that 
he did not own his home either in New 
York, or Newport, asked: 

“Have you any security to offer?” 

Thomas told Morse he could give 
Morse’s bank, the National of North 
America, a deposit of $100,000 from the 
funds of the Provident Savings Life, of 
which witness was a director. The 
loan of $50,000 was then arranged in 
Morse’s private office at the bank. 
Morse called in President Curtis of the 
bank, and said: “I have arranged foi 
the bank to loan Mr. Thomas $50,000. 
When he sends his rote over have it 
discounted and put the money to his 
credit.” Then according to Thomas 


oo = = 


Mr. Morse sent President Curtis out 
of the room and Curtis was not present 
while Morse and Thomas conversed. 

Thomas later strongly advised the 
directors of the Provident Savings Life 
he said, to make a depository of Morse’s 
bank. Almost immediately $50,000 was 
sent over tnere and another $50,000 was 
put in a week later. Thomas swore 
that he first offered to Morse, when try- 
ing to borrow the $50,000 to deposit 
$50,000 or $60,000 of the Provident Sav- 
ings Life funds. Morse said that was 
not enough; but if the Provident Sav- 
ings Life would deposit $100,000, the 
bank would loan Thomas $50,000, the 
Provident Savings Life fund to remaitr 
on deposit as long as Thomas had the 
loan. Thomas sent his note to Morse 
personally, and the $50,000 was put to 
Thomas’ credit. The note in the suit 
was dated September 16, 1907. 





DELEGATES TO LOS ANGELES. 





New England Women’s Life Under- 
writers Appoints Quota Headed by 
Mrs. Florence E. Shaal. 





At a business meeting of the New 
England Women’s Life Underwriters 
Association, held at Room 56, Equitable 
building, Boston, June 5th, the follow- 
ing delegates to the National Convention 
of Underwriters at Los angeles, Cal. 
were elected: 

Delegates: Mesdames Florence E 
Shaal, Alice G. Whitcomb, Lisbeth Ed- 
wards and Mary B. Lane. Misses Cara 
F. Colburn, Marietta S. Murch and Dr. 
Eliza T. Ransom. 

Alternates: Misses Julia A. Sprague. 
Lucy M. Morrell, Eliza A. Ransom and 
Nelly H. Berry. Mesdames Jennie H. 
Skillings, Louise A. Forster and Sarah 
E. Hodnett. 





Wisconsin Case Postponed. 





The hearing on the case of the Co- 
lumbian National Life to test the lezal 
ity of the summons served upon the 
company in a suit by the Wisconsin In 
surance Department to compel the filing 
of an annual statement and payment 
of taxes so long as the company has 
policies in that state, has been post- 
poned until June 29. 

The Columbia National, in common 
with other companies fel: compelled to 
withdraw from the Badger State owine 
to laws enacted at the last session of 
the legislature, and naturally presumec 
it was exempt from the necessity of 
filing an annual statement and continu- 
ing the payment of taxes. 





Better Each Issue. 

An officer of a life insurance com- 
pany who unhesitatingly metes out de 
served criticism writing to The Eastern 
Underwriter under date of June 13 
Says: “I want to congratulate you 
upon the character of your paper. You 
are gradually making it better each 
issue.” 





Senator William J. Tully, who gained 
temporary fame as a member of ‘he 
Armsirong Investigation Committee 
has resigned his seat in the New York 
Legislature, and henceforward will de- 
vote himself exclusively to developing 
his law practice. 


THE EASTERN UNDERWRITER. 


WANTED. 








tected and guaranteed Life Insurance 
Agency Company’s stock is being of- 
fered to the public. It is a thoroughly 
established, dividend paying proposition, 
and secured by the underlying guarantee 
of a large Trust Company. Salesmen 
will be furnished with an attractive and 
complete selling kit, and full line of let- 
ters of endorsement, and acknowedge- 
ments of receipt of dividends from stock- 
holders, who are among the most sub- 
stantial and well-known business men— 
bankers, manufacturers and educators— 
in the South. Liberal compensation to 
salesmen of ability. Address—Southern 
Profit, Care Eastern Underwriter, New 
York, N. Y. 


PROGRESSIVE, AMBITIOUS SALES- 
MEN, CAPABLE OF EARNING FROM 
$3,000 TO $5,000 PER ANNUM. ONLY 
CAPITAL NECESSARY, A LARGE AC- 
QUAINTANCE AND A DETERMINA- 
TION TO SELL THE MOST POPULAR 
AND PROFITABLE LINE OF INVEST- 
MENT SECURITIES ON THE MAR- 
KET. AN INTERVIEW WILL INTER- 
EST AND SATISFY THE MOST SKEP.- 
TICAL. ADDRESS, GIVING EXPERI- 
ENCE AND RECOMMENDATIONS, 
“ALLISON,” EASTERN UNDERWRIT- 
ER. 





SPEND YOUR VACATION IN THE 
FAMOUS COOL BERKSHIRE HILLS. 
Three good men can get an A. 1. con- 
tract for two months’ work. Address 
with references, Box 1545, Springfield, 
Mass. 


Phoenix Mutual Meeting. 





The meeting of the General Managers 
Association of the Phoenix Mutual Life, 
an account of which appeared in our is- 
sue of last week, closed with a banquet 
at the Cafe Martin on Thursday even- 
ing. 

The officers elected for the ensuing 
year were as follows: President. Ira 
B. Mapes, Kansas City; vice-president, 
Henry H. Kohn, Albany; secretary and 
treasurer, W. A. Waite, Detroit; Execu- 
tive Committee: The above officers and 
Jules Girardin, and James S. Norris, 
Chicago; George S. Miles, Montgomery, 
Ala. 


Haynes With Economic Life. 


A. C. Haynes, who as announced in 
our issue of last week, was no longe1 


_with the Prudential Insurance Company 


has taken the general agency of the 
Economic Life of Philadelphia for the 
State of New Jersey. Mr. Haynes will 
make his headquarters at Jersey City. 





Home Office Appointment. 

F. Stanley Watson, the successful 
Kansas City manager of the Hartforé 
Life has been appointed Assistan: Sup 
erintendent of Agencies. Mr. Watsor 
is spoken of as a young man who is 
highly capable of filling this important 
post. His successor in the Kansas City 
agency is Fred G. Osborne. 





JOHN HANCOCK 
Mutual 
Life Insurance Company of Boston 
Good Agency Contracts to Good Agents 
Apply to Home Office, 178 Devonshire St., Boston 


or to 


GEORGE L. STIMMEL 
General Agent 


FRANCIS MARSH 
Mgr. for Eastern Mass. 


WHITE & FENWICK 
State Agents 


20 Broadway, New York 202 Devonshire St., B»ston Union Bldg., 9 Clinton St , Newark, N. J. 


The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying. with the rigid requiremen‘s of the Massachusetts Laws. 


UNEXCELLED IN 
Favorable Mortality 
—AND— 
Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. “ 








TATE Matuai Lite 
Assurance Company 


Worcester, Mass, 


Eee 





Inéorporated 1844, 


Financial Statement, Jan. 1, 1908. 





AOBORD cnccccsvecesevsese $29,845,723.08 . 
LiaiGIOS 2. cc ccs ccccccsic 28,286,361.96 
| SURPLUS ......c00% $1,559,361.12 





A. G. BULLOCK, President. 
Burton H. Wright, Secretary. 








| 1860 48th Year 190 


| Home LifelnsuranceCompany 


of New York. 
| GEORGE E. IDOE. President 
bt eRe Ate, $20,' 04,853.63 
| dend Endowment Fund) . 17,440,398.20 
| Dividend Endowment Fund 

(Deferred Dividends) . ,795,020.00 
Met Gurpias . cvccvsccceveses 769,435.43 
Insurance in Force......... 86,193,296.87 


— 





The 48th Annual Report shows a gain 
in the amount of insurance in foree; that 
assets were increased nearly $1,000,000, 
and that over $300,000 was paid to policy- 
holders in dividends. 





BERKSHIRE 
LIFE INSURANCE CO 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial con ‘ition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to poiicy- 
holder and agent. 

For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Bosten, Mase 
DYER & FOSS, General Agents 


JOHN H. ROBINSON, General Agent 
253 Broadway, New York 








Commercial Union Assurance Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 











THE EASTERN 


UNDERWBITER. 
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If we appraise aright the instincts of 
the great majority of men, to look out- 
ward is also to look upward. Character- 
istic of breadth of vision is the power 
of calm and balanced judgment, the 
capacity to view the affairs and condi- 
tions of the moment, not in the em- 
phasis which their immediate presence 
lays upon them, but by their ultimate 
effect and their relation to the future 
which to many is of such far greater 
importance than is the to-day. Those 
who have studied the history of what is 
called christian civilization, and, guided 
by its lessons, look into the future, rea- 
lize that the world is always progress- 
ing? that while the tide of human effort 
ebbs and flows as do the tides of the 
sea, yet, unlike the latter, each flood ad- 
vances a little beyond the mark of the 
one preceding, and no ebb falls quite 
so low as the one before. Hence again 
to look outward is to look upward, and 
it ig because insurance men from their 
training possess foresight and breadth 
of view, and in the present make pro- 
vision for the future, both for them- 
selves and for those witli whom they 
deal, that they can now, as always, hold 
their optimism and look out with cheer- 
fulness and a wise patience and tenacity 
toward the best days which the life in- 
surance business has even seen, which 
are coming as certainly as the sun is 
to rise to-morrow, coming because the 
structure of life insurance is founded on 
human needs and has become an eco- 
nomic necessity. 

Laws Economically Unsound and Un- 
principled. 

Let us not, however, deceive our- 
selves; let not our optimism be that 
merely of the will rather than that of 
the understanding; let us see things 
just as they are, and strengthen our 
courage, not by ignoring present diffi- 
culties, but by an intelligent apprecia- 
tion of them, and of the results which 
will follow to-morrow from the condi- 
tions of today. Let us, in other words, 
hold our optimism with a clear knowl- 
edge of the obstacles which surround 
us and in spite of them, rather than by 
ignoring their significance and pretend- 
ing them to be non-existent. 

We must, therefore, frankly admit 
that agency work in life insurance is 
being retarded by laws which are, eco- 
nomically, unsound and unprincipled, 
and in practical effect inadequate and 
destructive of growth; that general 
agencies covering considerable territory 
necessitating, if successfully conducted, 
the employment of many sub-agents 
working in different sections, who must 
be supervised, can scarcely be conduct- 
ed with full efficiency at a profit because 
of the inadequate renewal interest al- 
lowed to be acquired in the business; 
that both companies and general agents 
are hampered through lack of means to 
procure and train new men, in building 
up old agencies or creating new ones; 
and that in short while the state has 
left upon managers the responsibility of 
conducting the companies, it has placed 
sucn restrictions upon the exercise Ol 
- their duty and their discretion as to 
render the successful carrying out of 
their task needlessly difficult, if not in 
some cases actually impossible, in those 
latter cases especially seriously jeopard- 
izing the interests of present policy- 
holders. 

The Source of Relief. 

To turn however, from the darker 
side of the picture to the lighter, from 
the present to the future, it is clear that 
when ere long the outworking of pres- 
ent mistaken laws is reviewed by any 
one possessing insight sufficient to ap- 
prehend the true significance of experi- 
ence, and breadth enough to see the 
business ag a whole rather than merely 








*Talk by William C. Johnson, New York City 
general agent of the Phoenix Mutual Life, 
before the Convention of General Agents in 
this city June 9-12, 


those sections of it which stand most 
prominently before the eye in New York 
State, and be governed by reason rather 
than by prejudice, then there will be 
restored to managers the power to con- 
duct their business efficiently, and the 
era of impractical state control over the 
details of an intricate business, with its 
attempt to apply by statute, with equal 
effect, like rules to dissimilar and utter- 
ly unlike conditions, wi.l be near its 
end. The appeal to the future, the cer- 
tainty of a return, through the influence 
of the lessons of experience to saner 
and more practicable methods of super- 
vision, is one the insurance man who 
understands his case can make without 
hesitation, and the years will not be 
many before thoughtful men will, from 
the clearly demonstrated and certain 
lessons of experience, be able to pass 
sound judgment upon the character of 
the so-called “reform” insurance laws of 
1906. When that time comes, brushing 
aside the approval at the moment by 
the masses of the slap-dash methods 
adopted to cure evils at which they were 
much incensed, and dealing with this 
legislation from the view point of prin- 
ciple, of economic soundness and of 
practical value as established by its ef- 
fect, then will be seen by the people 
whether time, inexorable in its work- 
ings, will hold this experimental legisla- 
tion, so sacredly regarded by its au- 
thors, to be something devised by wis- 
dom, ability, foresightedness and a 
sound knowledge of the true principles 
upon which legislative control would be 
based, or regard it rather as unsound, 
short-visioned, injurious and ineffective. 
Some verdict the future must render; 
its character as yet may be apparent 
only to the student, but an indication at 
least of its nature can be seen as we 
view the cumbersomeness, the ineffec- 
tiveness, the wicked and useless costli- 
ness to the policyholders of those pro- 
visions of the law, over which its au- 
thors spent so much time and thought, 
providing a franchise for the policyhold- 
ers of mutual domestic companies dif- 
ferent from but apparently no more 
valuable than the one they previously 
possessed; and as we consider, in the 
light of the financial history of the past 
twelve months in the United States, the 
statute prohibiting the large companies 
from maintaining a surplus or contin- 
gency reserve fund of more than 5 per 
cent. of their assets—a percentage ac- 
tually less than the average deprecia- 
tion in the highest grade securities dur- 
ing 19Q7. 
Had the “Blight” Come Earlier. 

One cause for optimism, therefore, is 
the certainty that the restrictions which 
at present hamper the business will be 
changed at a not too distant date, as 
the result of lessons of experience so 
clear that they cannot be ignored even 
by those who may wish to escape their 
logic. But behind all the obstacles and 
accidents of the moment, and the cer- 
tainty of the correction hereafter of un- 
just provisions of law, faith in the busi- 
ness of life insurance and the oppor 
tunity its future will afford to intelli- 
gent and energetic workers in the field 
may be based on foundations so deep 


and firm that to realize and contem- 
plate them must of itself create courage 
and hopefulness. These foundations 
lay in the fact that the business of life | 
insurance in this country fortunately | 
had become so well developed and so} 
widespread in its benefactions before | 
the chill hand of legislative unwisdom | 
checked for the time being its progress. | 
that it is in truth to-day regarded as a/| 
necessity by men of all stations in life | 
who have been blessed by the controll. | 
ing power of this world with responsi. | 
bilities toward others. Had the blight | 
of Section 97 affected the companies | 
twenty years ago, the fabric of Ameri-| 
can Life Insurance as we view it to-| 
day would yet have to be created. For- | 
tunately for the people of this country, | 
and for those engaged in the business, | 
it came only after the principle of insur- 
ance had been established as a neces- 
sity in practically every family in the | 
land, at a time when the companies | 
had through long operation fully won| 
the confidence of the public in their | 
essential soundness, in their absolute | 
solvency, in the security of the plans | 
under which they operate, and in the | 
good faith with which they promptly | 
meet all their contract obligations. 
Life Insurance a Necessity. 

Because of these facts, the life in | 
surance salesman to-day is dealing with | 
a necessity for which there is a daily | 
demand, and this fact justifies the full- | 
est faith that there is and always will 
be sufficient work for intelligent, effi- 
cient, active men to perform in the 
field; men of character, with a trained 
knowledge of the business, able to give 
sound advice to those seeking insur 
ance, and who will direct their labor 
by systematic energy. More and more 
will the business be procured by train 
ed men of this character; already 
there has been a marked improve- 
ment in the personnel of field forces; 
in many sections those who formerly 
harmed the business by loose practices 
have passed for all time from connec- 
tion with it, and the next advance, when 
present clouds lighten, will be by corps 
of agents educated to the business, en- 
gaged in it permanently, conducting it 
with honesty, with industry and with 
an intelligent appreciation of the needs 
of their clients. Their work will re 
ceive an impetus, the force of which 
can scarcely be properly appreciated 
to-day, from the distribution during the | 
years which immediately face us, amonz| 
the beneficiaries of present  policy-!} 
holders, of the millions and hundreds 
of millions of insurance which will fal)! 
due as the result of death or maturity. 
Insurance men can point with pride and 
profi: to what the business has already 
‘distributed in the relief of human needs | 
but it should be borne in mind that the | 
past fifteen or twenty years have covered | 
a period devoted largely to the gathering | 
in of a vast new membership, and that | 
the distribution of benefits, enormous| 
as it has already been and helpful of 
course in establishing the institution 
of insurance in the public confidence, 
has been as nothing compared to the 
distribution which will take place with- 
in the next twenty years and the in 
fluence which will be thereby exerted 
upon the spread of the insurance ide: 
and the growth of the business. 








Security Mutual 
Life Insurance Company, 


BUNGHAMTON, N. Y. 
FREDRIC W. JENKINS, President. 


Life Underwriters desiring a policy contract that appeals 
to young men should write for particulars relative to our new 
PERFECTION ENDOWMENT; it is a winner. 


For territory and terms address 
C. H. JACKSON, Superintendent of Agencies, Home Office. | 











SPECIAL. 
CONTRACT 
SALESMEN 


Get my new policy. Leads them all. 
I know just what you need, and have 
got it. This is quick action for you. 
Write me to-day: 

CURTIS J. HEBERT, 


Southern Manager 


The Reserve Loan 
Life Insurance Company 


Stahiman Building, 
NASHVILLE, TENN. 
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Standard Life Insurance Co. 
RALEIGH, NORTH CAROLINA 
STRONGEST IN THE SOUTH 
Surplus to Policyholders 
$490,291.07 
WRITE REGARDING TERRITORY 
C. W. GOLD, Superintendent 





WANTED 
BY 


*"Algubalttqol 
INSURANCE COMPANY 


Live, energetic men, for 
some excellent territory, Ex- 
clusive and liberal contracts 
will be made with the proper 
parties. 

The Armstrong Committee 
found no questionable methods 
in The Manhattan Life Insur- 
ance Company. Address 


W. B. LANE, Vice-President 
66 Broadway, New York 





ORGANIZED IN 1885 


an 
Des Moines Life Insurance Co. 


of Iowa 
CAPITAL STOCK $100,000.00 


C. E. RAWSON, President 

WRITES NON-PARTICIPATING 
POLICIES ONLY. The best for policy- 
holder and agent. We have a complete 
line. 

Low premium rates and high surrender 
values, based on a 3} per cent. reserve. 
‘Tis true. It’s guaranteed in the policy 
and secured by State deposit.’’ Licensed 
in 20 states; assets over $2,200,000. 
Liberal contracts and good territory fur 
reliable agents Not operating in New 
York. Address: 

C. H. PHILPOTT, 2d Vice-Pres. 
r 


0 
WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg., Des Moines, Iowa. 
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INDUSTRIAL DEPARTMENT | 


ENTHUSIASM AT NEWARK. 





West 
In- 


Succeseful Workers From The 
Visit Birth-Place of Industrial 
surance In America. 





The Prudential Insurance Company 
buildings were decorated Monday in 
nonor of the gathering of agents of that 
company, who came to Newark from as 
far West as Colorado to attend the 1908 
business conference of The Prudential. 

It was strictly a business conference 
and lasted for three days. There were 
nearly 150 superintendents and agents 
present, coming from Chicago, St. Paul, 
Minneapolis, Milwaukee, Oshkosh, 
Kansas City, Des Moines, Omaha, 
Topeka, Denver and other far western 
cities. 

The men practically had the matter of 
invitation in their own hands, for only 
those came Bast who had shown extra 
good business results in a ten weeks 
period recently closed. The successful 
eastern agents of the company, held 
their convention in Buffalo last week. 

The western agents arrived in New 
York Sunday and are staying in New 
York while in the East. They went to 
Newark Monday and were entertained 
by the company at luncheon. At 2.30 
the conference opened. 

The principal address of the meeting 
was made by the president of the com- 
pany, former United States Senator, 
John F. Dryden. Talks were also made 
by Second Vice-President Forrest F. 
Dryden, General Counsel Richard V. 
Lundabury, Fourth Vice-President Wil- 
bur S. Johnson, Secretary Edward Gray 
and other officers and there was much 
enthusiasm shown. Many superintend- 
ents and agents were called upon to 
talk and the men showed by their re 
marks that they appreciated being 
brought into close personal touch with 
the officers of the company. 

Upon their arrival in Newark the 
agents were handed handsome souvenir 
books, showing the principal points of 
interest in Newark, and New York. 
They contained excellent pictures of 
The Prudential Buildings, old and new, 
the Newark City Hall and Essex County 
Court House and gave much general in- 
formation on Newark, its public build- 
ings and history. The book also con- 
tained pictures of the Hudson River tun- 
nels, Coney Island, the Statue of Lib- 
erty, the Pennsylvania terminal at 33rd 
St., New York, the Lusitania, Grant’s 
Tomb, etc. 

They were also handed a badge of 
unique design, showing at the top the 
letters “New” in blue enamel, surmount- 
ing a representation in metal of Noah’s 
Ark, showing the arrival of Noah’s fam- 
ily at its Haven of safety, the design 
being symbolical, as one of its officers 
said of Newark and The Prudential, 
showing them as a place of safety for 
people taking out life insurance. The 
lower part of the badge was of red satin 
ribbon and contained the name of the 
company the date of the conference as 
well as the inscription “Onward and Up- 
ward,” indicating as Second Vice-Presi- 
dent Forrest F. Dryden said the purpose 
of both the company and the conference. 

“This coming together of Prudential 
men,” said Vice-President Dryden, “is 
for the general welfare of the business 
and the beginning of a vigorous summer 
campaign. It brings the officers -in 
touch with the selling force of the com- 
pany where we often get our greatest 
inspiration. It is good for the men and 
it is good for us here at the home office 
in Newark. It is truly a business con- 
ference of business getters. We come 
together to devise ways and means for 
the general improvement and uplift of 
the business. The men are all on edge 


to begin this big summer campaign. 
When our Pastern agents met in Buf- 
falo last week I never saw a more en- 
thusiastic lot of men or a more earnest 
determination to organize and carry re- 


sults to the highest points of achieve 
ment.” 

In honor of President Dryden, be 
cause of his being the pioneer of Indus 
trial insurance in this country, the men 
decided to carry on a campaign in his 
honor and the conference gave an out- 
burst of enthusiasm that was thrilling. 
The campaign starts in full swing next 
week and from the reports we have re- 
ceived from the men, of the constantly 
improving business conditions in their 
respective localities, we look for a mag- 
nificent and successful summer’s work. 





Geo. Lake, one of the most successful 
agents in the employ of the Union Life 
of Canada and a successful member of 
the $100 Club, was promoted to a super- 
intendency in Winnipeg. Geo. Lauziere, 
who has been connected for some time 
with the company and who made an 
enviable record whilst in our employ 
has been promoted superintendent in 
Montreal. Superintendent Gelinas 
one of the company’s oldest and most 
faithful employees was promoted from 
superintendent in Montreal to executive 
inspector for the Province of Quebec. 





F. G. Harvey, former superintendent 
of tue Harrison, N. J., district of the 
Metropolitan has had several very flat 
tering offers but the probabilities are 
that he will return to Detroit to accept 
the management of one of the large 
Eastern life companies, Mr. Harvey 
being well acquainted throughout Mich 
igan. 





The latest changes reported by the 
Colonial are: Appointments to assist- 
ancies: Jacob Painter, Norristown; 
Patrick F. Cosgrove, Phoenixville; Mr. 
James S. Hoge, assistant manager ad- 
vanced to the managership of Atlantic 
City. Lester Wyatt, assistant, Pitts- 
burg; David S. Rodenhaver, South 
Philadelphia; Lorin Burt, Jr., New 
York; T. H. Halliday, Newark; Paul 
V. Sharpley, Manayunk; Isidor Abels 
Williamsburgh. 





Ladder of fame of the Life Insurance 
Company of virginia, four weeks end- 
ing June 1, 1908: Thurman, Atlanta 
$2.88; Nunnelee, Norfolk, $1.75; McCar 
roll, Shreveport, $1.55; Barton, Green 
ville, $1.55; Ross, Columbia, $1.55; 
Holmes, Shreveport, $1.50; Stembler 


UNDERWRITER. 
Atlanta, $1.50; Batastini, Sein 
$1.50; Pfluger, New Orleans No. 


$1.45; McDowell, Spartanburg, $1.40 





‘The assistant superintendents of the 
Dover, Del., districts of the Prudential 
were much interested in the talks | 
them recently by Superintendent Ken- 
ney and Inspector Morton, both gentle 
men being past masters in the art o | 
securing increase. 


Zero lapses by some warm members 
of the Life Insurance Company of Vir- 
ginia: Not a lapsed policy in 7 weeks: 
Weisner, Charlotte; Parisy, N. O. No. 
3. Not a lapsed policy in 6 weeks: 
Green, Greensboro;; Mathews, Charles- 
ton; Seeman, N. O. No. 3. Not a lapsed 
policy in 5 weeks: Pfleeger, N. O. No 
3; Wall, Terre Haute; Mooney, At- 
lanta. Not a lapsed policy in 4 weeks: 
Luck, Roanoke; Holloman, Henderson; 
Campbell, Kinston; Gelder, N. 
No. 2. 





Ten leading agents of the Union Life 


of Canada in production of Ordinary for 
the first five months, ending May 25th 





J. Bowkett, Toronto; I. Belanger, 
Sherbrooke; J. S. Howell, Winnipez, 
S. Considine, Toronto; W. Wilkinson, 
Montreal; J. L. Bray, Sydney; H. 
Wright, Montreal; G. W. Newcombe, 
Windsor; J. Grevy, Montreal; N. J. 
Brennan, Owen Sound. 

The termination of the first six 


months’ work with the Colonial is very 


satisfactory, and the genuine spirit of 
optimism and success prevailing 
throughout the entire field augurs a 
very large return for the second half- 


year. In fact, ii 
hot weather canvass will be the great- 
est in the company’s history. The lead 
ing managers in Industrial at the pre- 
sent time are: J.C. Conley of Orange, 


G. W. Fenimore of Norristown, J. W. 
Allbritton of Easton, J. T. Evans of 
Camden and R. H. Galloway, Jr., of 
Middletown. The leading Ordinary | 


managers are, Messrs. L. Janson, Wil- 


liamsburgh; W. L. Griffin, Jersey City; 





D. E. O'Neil, Harlem; C. W. Hugg, 
Newark; W. J. Burn, Brooklyn. 
Superintendent Charles E. Dixon of 
the Jacksonville, Fla., district of the 
Meiropolitan succeeds R. J. Jones, as 


superintendent at Columbus, Ga. 


O. | 


is believed that the | 





Have You a Connection With a 
Desirable Accident and Health Company? 


IF NOT. WHY NOT? 
THE GREAT EASTERN CASUALTY 
AND INDEMNITY COMPANY, 


290 BROADWAY, 


NEW YORE cocrry,. 


Issues a line of contracts which give ADEQUATE PROTECTION and 


COMPLETE SATISFACTION to 
Write, if you are interested, 


LOUIS H., 


Policyholders. 
to 


FIBEL, President, 





J. G. Walker, President. 


T. Wm. Pemberton, 1st Vice-Pres. 


W. L. T, Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance 


Company Of Virginia 





HOME OFFICE, RICHMOND, VIRGINIA. 
The PIONEER Southern Industrial Life Insurance Company. 


The OLDEST Southern Life Insurance 


Company. 


The LARGEST Southern Life Insurance Company. 


The Most Approved Forms of Life, 


Badowment and Industrial Policies Is- 


sued on Favorable Terms. 


Insurance in Force. 


= 


5a Sin eeeatnoadinoiwnind OVER— $3,500,000 
eapienritindeesins akeins OVER—-$60,000,000 


Total Payments to Policyholders since Organization NEARLY—$8,000,000 
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‘RELIANCE LIFE 


PITTSBURGH 
bie That Can’t Be Beat 


Assets 
‘Over Two and One-Half 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 


|, OHIO, 





| THE 
Inter-State Life 
Assurance Company 


| Has more than $1,100,000 in securi- 
| ties deposited with the Auditor of State 
| of the State of Indiana for the protection 
of its policyholders. 

Has just issued new policies of great 
| attractiveness, carrying provisions which 
|G UARANTEE 

Reduction of premiums annually. 

Annual Loan and Cash Values. 

Automatic Extended Assurance, 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 
|anee or Decreasing Cost. 

Payment in Installments 
| Annuity. 

Agents Wanted. 
Address the Company. 


or af a 


Indianapolis, Ind. 





The on Company 


i 
| 
| 


The Great 
Western Life 
Insurance Company 


KANSAS CITY, MO. 
Js 


The most successful company 
in the world for its age. 


Cost and Protection 
Guaraateeu. 


Every policy is signed by the 
InsuranceCommissioner and 
secured by a deposit of its 
full cash value with the 
State. 


Write for Information. 





KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
Each Week———— 
Subsecriptien 83 Per Annum 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone °497 John. 


B. F. HADLEY, G. A. WATSON, 
Editors. 
SWARTZ, Business 


T. H. Manager. 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
Yerk, N. Y., under the Act of Congress 
ot March 3, 1879. 


A SWEEPING OPINION. 





Responding to a request for instruc- 
tions by the special Grand Jury drawn 
at the request of Attorney-General Jack- 
son of New York State to investigate 
the so-called ice trust, Recorder Goff of 
the New York courts rendered an opin- 
ion during the past week, which is most 
sweeping in its nature, and of great Im- 
portance in insurance interests—home 
office and field. 

The instruction followed a request for 
a definition of the law on restraint of 
substance the jurors were 
told that if an individual, firm or cor- 
poration sell out a business to some 
one in the same business, the terms of 
the purchase stipulating that the vendor 
shall not engage in the-same business 
for a specified period of time, the con- 
tract is illegal and the contracting par- 
ties are criminals. In instructing the 
Jury, Recorder Goff said: 

The policy of the law, as expressed in 
this statute is, that there must be abso- 


trade. In 


lute freedom in trade, indeed, the old 
maxim, “Competition is the life of 
trade,” has been adopted by the law, 


and anything that restrains a free com- 
petition is condemned by the law and 
is regarded as a restraint of trade. It is 
not confined to this State. It obtains in 
the majority of States of this Union, 
and it is the law of the United States, 
and these rules which | have enunciated 
to you have been in substance enunci- 
ated by the Supreme Court of the United 
States. So that it is the law not only of 
the State but of the United States. Any- 
thing that will restrain trade, anything 
that will stifle competition, anything 
that will prevent a man from being a 
free agent, even though he may volun- 
tarily surrender his freedom, that is in 
restraint of trade and is likely to foment 
a monopoly. And it-is not to be judged 
by the results. The test is, Has such a 
contract a tendency to create a monopo- 
ly or to restrain trade? Even though it 
does not, has it a tendency to do it? 

Doubtless realizing the revolutionary 
nature of the Recorder’s remarks, Fore- 
man Wendell asked the following direct 
question: 

Is it legal for a man or a body of men 
who want to sell their business, refer- 


ring again to matters in common use, 
to dispose of it to a man or a body of 
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men in the game business and promising 
—under 106 New York—not to go into 
said business in the same territory for a 
specified time? 
Recorder Goff replied: 
legal under this law.” 
* * * of 


“It is never 


If the opinion rendered above is good 
law and has been sustained both in State 
courts and, also by the United States 
Supreme Court it has probably been 
violated as often as any other law in 
existence, and that without prosecution. 

It is no uncommon occurrence for a 
fire, life or casualty insurance agent to 
sell out his agency, including “good 
will” and almost invariably agree not to 
engage in a similar class of business 
for a stipulated period of time. Like 
wise companies have sold their business 
to competing companies, a part of the 
agreement being the enforced, even 
though voluntary, retirement of the sell- 
ing institution. 

Yet according to Recorder Goff, and, 
if he is correct in his statements, the 
United States Supreme Court, the 
parties to such contracts are criminals, 
their crime being a misdemeanor. 

That immunity from prosecution has 
been the experience of the past, is no 
criterion that the future will be equally 
as magnanimous. With such a ruling by 
State courts and sustained by the high- 
est court in the land it is decidedly risky 
for an agent to sell out his business to a 
competitor and agree not to reengage 
in that line for a period of time. A 
corporation desiring to retire from the 
underwriting field is likewise taking a 
long chance in making any stipulation 
as to the future right of resuming 
business. 

~ * cS ca 


‘ To the lay mind the reasoning of 


Recorder Goff does not seem logical or 
in conlormity with equities in business. 
A grocery man for instance after years 
of labor has built up an extensive trade 
His customers—good will—are a valu- 
able, if not tangible asset. The same 
may be said of a butcher, baker, coal- 
dealer, insurance agent, or a hundred 
other lines of business which might be 
mentioned. It is an asset which re- 
quired years of time, labor and money 
to establish. Consequently it must have 
a financial value. Yet it is not of a 
character such as one may claim abso- 
lute or unquestioned ownership to. The 
seller cannot give a title to the buyer 
similar to that given in a real estate 
transaction. 

As a result the only assurance a pur- 
Chaser has that the “good will’ shall be 
turned over is the agreement of the 
seller not to re-engage in a similar busi 
ness. Technically an agreement of this 
nature may be “a restraint in trade,” 
but the sense of justice in it seems to 
be very remote. 

However, it is not our right or inten- 
tion to question statutes. They are en- 
acted to be observed, therefore agents 
and companies would do well to keep 
this particular one in mind. 








Light from Love. 

By invitation Commissioner of Insur 
ance Love of Texas, will address tie 
next annual convention of the National 
Association of Insurance Commission 
ers. The subject of his discourse will 
will be the Robertson law of the Lone 
Star State. 


UNDERWRITER. 


PREPAYMENT OF FIRE LOSSES. 





Although the National Board of Fire 
Underwriters at its latest annual gath- 
ering went on record as opposing the 
prepayment of losses by fire insurance 
companies, the practice continues un- 
abated and it is charged, is growing 
steadily more prevelant. 

While a condition of the standard 
form of policy expressly stipulates that 
payment of a loss is not due until sixty 
days after date of settlement, the provi- 
sion is more honored in the breach than 
in the observance upon the Pacific Coast 
and in the South. Until recently, how- 
ever, a discount was demanded else- 
where in the county when the assured 
asked for his money within the time 
limit, and no difficulty was experienced 
in his granting it; nor did he regard 
the proposition as other than an equita- 
ble one. Stress of competition, however, 
was responsible for letting down the 
bars in the East, as at other points, and 
to-day the company that attempts to ad- 
here to the conditions of its agreement 
with the assured finds its pathway 
strewn with difficulties, created by un- 
thinking rivals. 

The excuse offered for the prepayment 
of a loss, is that it serves to effectively 
advertise a company. The value of such 
advertising is open to very serious ques- 
tion; more than one company eager to 
attain fame as a liberal disperser of 
cash having been made the targe* of 
unscrupulous policyholders. 

As illustrating the doubtful value of 
the publicity sought for through hasty 
loss settlements we were told by a com- 
pany Officer a day or two ago of a loss 
in which ten companies were interested. 
The special agent of one,eager to s:eala 
march over his competitors settled the 
claim off hand, and without asking dis- 
count. When representatives of the re- 
maining companies met, the assured 
told 6f his (to him) satisfactory settle- 
ment, but after seriously cogitating over 
the matter, confessed his inability to 
name the concern that had turned over 
its cash so gaily. 

Again: In ‘handling a hotel loss at 
Morristown, N. J., early last week, the 
adjuster for a non-board company in his 
haste to hand the assured a draft, failed 
to notice an error in the addition of 
the loss figures that amounted to near- 
ly twelve per cent. of the claim, and 
was greatly chagrined when the glaring 
mistake was caught and corrected by 
his slower but more business-like com- 
petitors. 

Conditions may exist at times that 
make the prepayment of fire losses not 
only justifiable, but highly desirable 
That the practice can be generally in- 
dulged in in periods of such financial 
stringency as obtain a: the present 
time, seems inconceivable. 





THE SUMMER HOTEL. 


In view of the frequency with which 
summer hotels have been burning dur- 
ing the past couple of months, the sub- 
joined editorial from a recent issue 0; 
the “Newark News,” will be read with 
peculiar interest by fire underwriters: 

“Before making arrangements for the 
summer vacation it would be well to 
scrutinize the hotel at which one de 
signs to abide with more than ordinary 
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OF PERSONAL INTEREST 











William B. Joyce, president of the Na- 
tional Surety Company of New York, 
and a veritable dynamo of energy is 
swinging around the Western agency 
circle, telling the local men where and 
how to get business, and what to do 
with it when secured. The word “fail” 
has no place in the vocabulary of Mr. 
Joyce, as the steady progress of his 
company emphasizes. 





E. S. Maunsell for the past 17 years 
associated with the Mutual Life of 
New York—more recently as superin 
tendent of agencies, has been appoint 
eu manager for Louisiana, with head 
quarters at New Orleans. He succeed; 
Frank D. Post who leaves shortly for 
a European trip. 





Miss Anne Jarvis for many years in 
charge of the literary department ot 
the Fidelity Mutual Life which Pvdsitior 
she recently resigned was in the city 
Tuesday. On Wednesday morning she 
sailed for Europe for an extended tour 
of the continent. 





E. R. Ward, Superintendent of Agen 
cies for the Hartford Life, says he has 
several important agency app>intmenis 
to announce in the near future, and that 
the business of the company is most 
satisfactory. 





Hugh Nelson recently in charge of 
a department for the Casualty Company 
of America, has connected with the New 
York City brokerage firm of Wilcox. 
Peck and Hughes. 








care. Two or three large summer hotels 
have burned of- late and the lesson is 
not to be lost. The average hotel at 
the resort, whether on the seashore o1 
on the mountains, is at best but a flimsy 
affair, almost invariably constructed of 
wood, and very rarely provided with 
those safeguards against fire upon 
which city ordinances always insist. It 
is lighted either by lamps or an in- 
dividual gas plant, both of which lend 
themselves easily to ignorant or care- 
less handling. Its partition walls are ot 
the flimsiest description and ever open 
windows and doors insure constant 
drafts. At the height of the season 
every room is filled by a throng of 
joyous pleasure-seekers, whose merry 
making breeds continual carelessness 
Add to all this the hot, dry air of the 
summer, which converts every plank in 
the building to tinder, and you readily 
perceive the fire danger that is ever 
present. 

“Of course, this is unavoidable. To 
insist upon ordinary building laws out 
in the wilderness would be to forhid 
the erection of summer hotels. Indeed 
these ramshackle, flimsy structures are 
perhaps more comfortable and cer- 
tainly more in accord with our vaca 
tion ideas than would be buildings of 
a far more substantial type. It is only 
necessary to recognize their limita- 
tions and adjust ourselves thereto to 
be ordinarily secure. It need not mar 
our vacation a moment to know tha: 
we are dwelling in a fire trap, if only 
we have taken obvious precautions for 
personal safety in case the fire actually 
comes. The open windows, the broad 
verandas, the wide halls, the ample 
stairways and numerous doors all afford 
eligible means of speedy escape. A 
knotted rope is a practical device for 
the upper rooms of the larger buildings 
and at a pinch makes an excellent fire 
escape. In any event, to study the 
building carefully and familiarize one- 
self with the halls and stairways is a 
most excellent precaution, even though 
but a day’s stay is contemplated. This, 
if supplemented by a well-thought-out 
plan to meet emergencies, is pretty 
likely to insure safety even though the 
building burns.” 
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FIRE INSURANCE DEPARTMENT 


THE PITTSBURG BOARD. 





Rumored That All Is Not Serene Among 
Fire Men of Industrial Metropolis. 
The Cause of It. 

Information came to “The Eastern 
Underwriter” during the past week that 
three agency firms—including one of 
the oldest in the city, but which has 
been cons.derabiy strengthened by new 
blood during the past few years—had 
rebeiled against the rulings of the Alle- 
gheny County (Pittsburg) Board of Fire 
Underwriters and withdrawn from that 
body. The report seems to have been 
a litthe premature, for while several 
threats have been made no withdrawals 
have actually taken piace as yet. 

It is stated that on Tuesday of last 
week a meeting of the Board was held 
for the purpose of trying a member for 
violation of Board rules, which brought 
forth some very peculiar and irregular 
features. 

Much dissatisfaction was expressed 
by members generally, many of them 
stating that in the future they would 
not send their dailies through the Board 
to be stamped. Notice was also served 
that certain risks would be written at 
rates below those claimed by the Secre- 
tary of the Board to be correct. 

Asks No Favors. 

Speaking to a representative of “The 
Eastern Underwriter,” the head of one 
of Pittsburg’s prosperous and progres- 
sive fire insurance agencies, said: 
“There certa.nly is a great deal of dis- 
satisfaction as to the manner ina which 
the Board of Allegheny County is oper- 
ated. Personally I have very litt.e com- 
plaint to make for the simple reason 
that I ask very few favors and make it 
the rule of my life to live as nearly 
right as possible.” He further express- 
ed the opinion that the Board should be 
managed with a firmer hand and “not 
be influenced by cliques or rings.” 

Due To Warm Weather. 

One of our esteemed subscribers 
writes us in part as follows: “On the 
authority of the Secretary, I can state 
that there have been no withdrawa's by 
reason of any trouble in the Board. It 
is true that at a recent warm meeting 
(the weather may have had something 
to do with it) some of our members in- 
dulged in protests, promises, recrimi- 
nations and threats, but nothing in the 
nature of a decisive action has appear- 
ed. It may later. The situation here is 
not entirely satisfactory, but we of the 
conservative class are inclined to think 
that our old friend sober second thought 
will eventually dominate the situation.” 

Voting System the “Thorn.” 

Much of the trouble in the Pittsburg 
Board, and that doubtless which gives 
currency to the charge that it is in the 
hands of “cliques and rings” results 
from the present voting system. When 
questions arise votes are recorded ac- 
cording to volume of premium income. 
Thus it may happen that a few agencies 
may outvote all others and in this man- 
ner control the Board. For some time 
sentiment among the large majority of 
the agencies has favored a change so 
that each agency might have one vote 
upon important matters which may 
arise. That it would be wise to d'srupt 
the Board upon a question of this na- 
ture does not appear reasonable to un- 
biased individuals. 


FROM OFFICE TO FIELD. 


J. M. Daggett Resigns Secretaryship of 
Commonwea!th to Travel Western 
New York for Connecticut Fire. 


After more than ten years association 
with the Commonwealth Insurance 
Company, of New York, Jchn M. Dag- 
gett has resigned its secretaryship, and 
on July first will become Western New 
York special agent for the Connecticut 
Fire, maintaining headquarters a‘ 
Rochester. 

Mr. Daggett is a clear-cut and pro 
gressive young underwriter of proven 





capacity. His entry into the fire in- 
surance business was as a Clerk in the 
head office ot the Security of New 
Haven; later he went with the Nor- 
wich Union as an aid to that prince 
of men Agency Superintendent Weas- 
ley. Afier three years’ service with 
the British corporation he became un- 
derwriter ior the Commonwealth, a post 
he retained continuously until the pre- 
sent time. In 1901 the directors of 
tue company showed their appreciation 
o% Mr. Daggetts ability by creating 
him assistant secretary, subsequently 
elevating him to the secretarysnip. 

Preterring the freedom of field work 
to the continement of office duties, Mr. 
Daggett accepted the proffer made him 
by the Connecticut Fire, and in the 
assumption of his new post he will have 
the most cordial good wishes of his 
present associates. 





DELAWARE FIRE. 





Philadelphia Company Offers Additional 
Stock to its Agency Force—“One 
Hundred Shares or Even Five.” 


A short time ago John S.  Bioren, 
president of the Delaware, of Philadel- 
phia, addressed a letter to the agency 
force of the company, telling of the in- 
tended increase in the capital of the in- 
stitution and suggesting that they sub- 
scribe for a portion of the stock. 

A recent market quotation records a 
sale of the Delaware stock at $23.50 per 
share, par value, $25.00. 

On January first the Company had 
total assets of $1,787,038; reserve of $1,- 
000,706, and a net surplus over its capi- 
tal of $400,000, of $141,724. 

During 1906 because of its San Fran- 
cisco losses, where it was involved to 
the tune of $640,644 net, the Delaware 
reduced the par value of its stock from 
$25 to $10 per share, thereby adding 
$421,725 to surplus account. Later 
through the issuance of 11,885 new 
shares, par value $10 each, at $20 per 
share, the capital was increased to its 
present figure, $400,000, and $118,850 
added to surplus. 

The Delaware recently took over some 
reinsurance and tne increase in its re- 
serve consequent thereupon, is probably 
the motive that impelled its manage- 
ment to take up the additional stock 
idea. 

Several months ago the corporation 
withdrew its New York State agency 
from C. L. Stowell, of Rochester, averr- 
(ng that it would handle the territory 
direct from the head office. A change 
in heart was experienced, however, for 
a couple of weeks ago announcement 
was made that it had appointed that 
prince of tariff observers, Robert Tut‘le 
of Syracuse, manager for the Empire 
State. 





Blue Ridge Fire Gets Underway. 


Its capital of $110,000 and surplus of 
$22,000 being fully paid up, sharehold- 
ers of the Blue Ridge Fire, of Blue 
Ridge, Ga., completed the organization 
of the company early las: week. It has 
reinsurance facilities with the Florida 
Home and the Queen City Fire, enabling 
the writing of very fair lines. It is 
the purpose of its owners to increase 
the capital of the institution later to 
$200,000, thus permitting the entry to 
territory from which it is now barred, 
Percy Putnam, an experienced and 
highly regarded young Southern insur- 
ance man, is assistant secretary and 
manager of the Blue Ridge Fire. 





Incorporate Brokerage Firm. 


The prominent New York City broker- 
age firm of Edward E. Hall and Com- 


pany, has been incorporated with a, 


capital of $100,000; the incorporators 
being E. E. Hall, C. B. Gaillard, New 
York City; C. A. Trowbridge, East 
Orange, N. J.; C. E. Sexton, E. S. 


Powell, Jr., Brooklyn. 
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PRESSURE DOWN TO 20 POUNDS. 


Schenectady, N. Y., Water Supply Needs 
Attention—Power Company Heid 
Responsible. 


Scoring the general conditions obtain- 
ing at the Rotterdam pumping station, 
the superintendent of the water works 
at Schenectady, N. Y., places the blame 
therefor upon the electrical company 
furnishing the power for the machinery. 
He asserts that the water works station 
is discriminated against in favor of the 
trolley roads to such an extent, that at 
times the water pressure in various 
parts of the city falls below twenty 
pounds, a situation by no means comfort- 
ble to the fire underwriters, who, while 
appreciating the ability and faithfulness 
of Fire Chief Yates and his force, yet 
realize how seriously the work of the 
fire-fighters would be if the water sup- 
ply proved insufficient. 

It is understood that the Schenectady 
County district committee has the mat- 
ter in charge, and its chairman, Fred 
Bauer, is to take it up with the city 
authorities. 


WAITING UPON PATERSON. 








Local Agents of City Yet to File Memo- 
randum of Suggested Changes in 
Association Rules. 





While the majority of the local fire 
insurance agents of Paterson, N. J., are 
capital fellows and a distinct credit to 
underwriting and to commercial life, a 
small minority are cranks of the first 
water, whose penchant for stirring up 
trouble is in inverse ratio to their im- 
portance to the business. 

Some two months ago the “agin the 
government” element convinced the 
local board that the rules of the Under- 
writers Association of the Middle De- 
partment were manifestly unfair to the 
Paterson agents and should be modified. 
The governing association was ready to 
correct any proven injustice and asked 
for a bill of particulars. Although sixty 
days have now elapsed since a commit- 
tee of Paterson agents was named to 
draw up a report, this has not yet been 
prepared, and the reasonable assump- 
tion is that the evils so loudly inveighed 
against are more imaginary than real. 

Meantime Frank M. Taylor, tired of 
everlastingly wrangling with the few 
chronic fault finding agents of the 
Paterson association has resigned in 
disgust the chairmanship of the Passaic 
County Board. 





ALLEGES COERCION. 


Mississippi State Agent Sues Several 
Fire Insurance Companies for Ac- 
tual and Punitive Damages. 





Alleging conspiracy on the part of 
several special agents in compelling his 
local representative at Natchez, to sur- 
render the local agency of the Globe 
and Rutgers Fire, State Agent Railey 
has brought suit for $53,000, actual and 
punitive damages against the following 
named companies: Firemen’s Fuad, 
Austin, Queen City, Georgia Home, 
Providence-Washington, and the Ger- 
man Alliance. 

It is asserted that field men in Missis- 
sippi have been active in forcing sepa- 
ration against the high commission 
companies, and several actions similai 
to that brought by Mr. Railey are 
threatened. 





SUGGESTED CHANGES. 
Amendments Proposed to Constitution 
of Underwriters Association of New 
York State. 





When members of the Underwriters 
Association of New York State gather 
next month they will likely adopt the 
sub-joined resolution offered at the June 
meeting: 

“The secretary is clothed with author- 
ity upon appeal of any company or mem- 





gy 


ber to exercise pis discretion in passing 
forms, charges and rebates’ which while 
technically incorrect 1evertheless, 
either because of the sma™ amount in- 
volved or because of some peculiar at- 
tending circumstance, do not violate the 
spirit and inten: of the rules of the As- 
sociation. ‘ 

“Such action’shall be sfbject to re- 
view by the Executive Committee, but 
shall not pe annulled as affecting exist- 
ing policies.” 

The following will likewise be of- 
fered: 

“Rates of standing committees need 
not be submitted to local boards for ap- 
proval, but shall be submitted before 
publication to district committees hav- 
ing jurisdiction for conference, when af- 
fecting a large number of risks in any- 
one community, say (12) twelve or more 
in number.” 


WANT CHARGE REMOVED. 





Perth Amboy Agents Want Tax Taken 
Off “F-P” Gasoline Gas Machines— 
Non-Boarders Allow It. 





Maintaining that non-board compa 
nies are ignoring the 50 excess charge 
imposed by the Underwriters Associa- 
tion of the Middle Department upon all 
buildings in which the well-known 
“F-P“ gasoline gas engine is installed, 
the Perth Amboy, N. J., local board has 
petitioned the governing body to abolish 
the tax. 

The machine is said to be an admira- 
ble one, and in a test given sometime 
ago before members of the Underwrit- 
ers Association of the Middle Depart- 
ment, the special agents were greatly 
impressed with its merits. The failure 
of the laboratory experts of the Nation- 
al Board of Fire Underwriters to un- 
qualifiedly approve it, however, impelled 
the Middle Department association to 
impose a special charge of 50 upon all 
buildings in which the apparatus is 
housed: no charge is made when the 
machine is located outside the risk. It 
is understood that the housing of the 
machine is freely permitted in Western 
Union and South Eastern Tariff Associ- 
ation territory. 

As the rules of the Middle Depart 
ment governing acetylene, gasoline and 
kindred devices were prepared by a 
committee acting in conjunction with a 
special committee from the Underwrit- 
ers Association of New York State, it 
follows that any change in them should 
not lightly be undertaken, and certainly 
not without conferring with the Empire 
State men. 


PAYS 25 PER CENT. DIVIDEND. 





Creditors of North German Fire Get a 
Portion of Their Claims—Receiver 
Elsberg Commended. 





Supreme Court Justice Howard on 
Friday last, approved the report of for 
mer Senator iv. A. Elsberg as receiver 
for the North German Fire of New 
1ork. The concern failed in 1906, be 
cause of its San Francisco losses, and 
it was not anticipated that the returns 
to creditors would be extravagant 
Through excellent management on the 
part of Mr. Elsberg, though aearly 
$280,000 was collected, and in his final 
accounting the receiver was able to 
allow claimants a 25 per cent. dividend; 
this after Mr. Elsberg draws $12,00( 
for services, and the attorneys are 
paid. 





Little Business of Importance Trans- 
acted. 





Although considerable discussion was 
had at the June meeting of the Under. 
writers Association of the Middle D« 
partment regarding rate-cuttingthrough- 
out New Jersey and Pennsylvania, no 
action looking to checking it was taken 
Nor was it decided to appoint a con 
dition inspector at Scranton, althoug’ 


‘the need for such an official is glaring]: 


apparent. 








lv 


ITS POLICY OUTLINED. 








President L. S. Amonson, of the Peoples 
National Fire, Tells of the Com- 
pany’s Plan of Operations. 





In response to a request from the edi- 
tor of the “United States Review” for 
such information, Louis S. Amonson, 
president of the newly formed Peoples 
National Fire, of Philadelphia, supplied 
the following concerning the plans de- 
termined upon for conducting the busi- 
ness of the corporation: 

“In compliance with your request | 
take pleasure in stating that our com- 
pany will be operated in accordance 
with recognized safe and conservative 
underwriting methods. ~ We shall de- 
mand and receive for our policies the 
same premium as any other well man- 
aged company requires, and in every 
way conduct our business along the 
lines that promise large and safe re- 
turns. 

“While we are organized, first and 
last, to make money for our sharehold- 
ers, we desire to avoid all antagonisms 
with the brokerage and agency inter- 
ests of the country. We favor the ob- 
servance of fair rating schedules, and 
we shall operate through the best and 
most experienced local agencies in two 
thousand cities and towns, where the 
strength and size of the company, and 
my many years of preliminary work 
among my old friends, makes the estab- 
lishment of profitable agency relations 
a matter of months instead of years. 

“With two million dollars in capital 
and surplus behind each policy issued 
we may properly expect, demand and 
receive from the beginning our full 
share of the best business offered. 
There is only one quality in fire insur- 
ance—the quality of strength, and we 
shall endeavor to obtain the full benefit 
of this important factor. 

“Our shareholders have reason to ex- 
pect unusually attractive returns on 
their investments. With $2,000,000 capi- 
tal and surplus, we may reasonably look 
for an average annual premium income 
of equal amount. In the first five years 
we expect to produce the following re- 
sults: 

Investment return from capi- 


tal and surplus at 5 per ct. $500,000 
Premiums written 
in five years....$10,000,000 
Estimated losses, 
50 per cent..... 5,000,000 
Estimated expen- 
ses, 35 per cent. 3,500,000 
Estimated underwriting pref- 
ee Sg | er 1,500,000 
Total estimated profit 5 years $2,000,000 
or 100 p. ¢. 
“This does not include interest on 


the premium reserve, which would add 
a considerable item, nor have I included 
the reserve in any way, as this is large- 
ly a technical liability which accrues 
greatly to the advantage of the compa- 
ny, producing 5 per cent. interest every 
year. Nor does it include the acknowl- 
edged prestige and influence already 
secured by reason of the immensely 
valuable good will of our fifteen hun- 
dred shareholders. This, I firmly be- 
lieve, has already doubled the intrins‘c 
value of their investment. Their stock, 
purchased at $50 per share, is, in my 
opinion, now actually worth $100 per 
share. 

“We have to-day nearly one million 
dollars subscribed by fifteen hundred 
leading business men. Their premiums 
run from $30,000 down to $100 per an- 
num. If we assume the average con- 
tributed by them to this company is 
only $200—a very low estimate—we 
have $300,000 annually in premiums, 
controlled or furnished by our own 
shareholders. For a period of five years 
the premiums contributed by our share- 
holders should, therefore, exceed $1,- 
500,000, with a profit of not less than 20 
per cent., or $300,000. This assumption 
is based on 1,500 shareholders. Before 
we are well under way this number will 
be increased to over 3,000, which will 
double the results indicated. 

“An underwriting profit of 20 per 


cent. on this business is extremely low, 





THE EASTERN UNDERWRITER. 


June 18, 1908. 











yet it would yield a profit, in addition 
to the regular business, of $60,000 per 
annum. This profit would not exist if 
the ownership was vested in a few men. 
It has been created by the formidable 
co-operative force of fifteen hundred 
men, furnishing an investment return 
of 6 per cent. annually on one million 
dollars, and thus constituting an actual, 
though invisible asset, that has been ad- 
ded to the cash paid in. This, in my 
judgment, doubles the value of our 
shares, as $1,000,000 invested in well 
selected bonds could not yield us a bet- 
ter return. 

“In closing I can only add that our 
policy in conducting the Peoples Na- 
tional will be with malice towards none, 
with charity for all, with firmness in 
the right as God gives us to see the 
right.” 





NATIONAL AMERICAN FIRE. 





Chicago’s Latest Company Names Whil- 
den and Hancock, and E. E. Hall 
and Company, General Agents. 





A Chicago dispatch tells of the suc- 
cessful organization in that city of the 
National American Fire Insurance Com- 
pany, which is the outgrowth of the 
National Church Mutual Fire, so suc- 
cessfully conducted for some years by 
Henry P. Magill, of the Garden City. 

The stock corporation will commence 
business with its capital of $200,000 
and surplus of even amount fully paid 
up. 
Whilden and Hancock, of this city, 
have been given the general agency 
of the National American Fire, for New 
York (outside the Metropolitan dis- 
trict), New Jersey and Pennsylvania, 
while E. E. Hall and Company, also of 
this city, get the representation for 
New England. 

Capital appointments both. 





Outing of Phenix Employees. 





On Saturday the majority of employees 
of the head office of the Phenix, of 
Brooklyn, will “cut out” business entire- 
ly and devote the day to merry-making. 
Leaving pier 11 East river at nine in the 
morning the actual and the embryonic 
underwriters will sail to a sound resort 
and participate in an attractive pro- 
gramme. Shooting, bowling and base- 
ball will be indulged in during the fore- 
noon, to be foliowed later by these 
matched events: quoits, three-legged 
race; putting the shot, relay race, hop- 


step-jump; boy’s relay race, lemon race. 
Prizes will be awarded victors in all 
contests, the judges being C. F. Koster, 
A. N. Stewart, W. A. Stoney, J. T. Ryan, 
B. C. Thorn, W. C. Story, and W. Adams. 


At 6 p. m. the crowning event of the day. | 


the ghore dinner, will begin. 








Special Agents Endeavor to Restore 
Harmony Among Local Men of 


MEET AT SCHENECTADY. | 
| 
the City. | 





In an effort to remove the numerous 
causes of friction between the local 
agents of Schenectady, N. Y., that have 
made the conduct of the fire insurance 
business anything but pleasant for some 
little time past, a number of interested 
special agents met in the city by ap 
pointment on Tuesday. 

A prolific source of trouble has been 
the activities of a non-board office, rep- 
resenting several famous outside com- 
panies. 








New Water Works for Wheeling, W. Va. ; 





Of the $695,000, voted by the citizens 
of Wheeling, W. Va., a short time ago | 
to be spent in public improvements, | 
$350,000 will be used in the construction | 
of a new water works system. The| 
water service of Wheeling, has been a | 
miserable one for years, and so seri- | 
ously was it regarded by fire under- | 
writers that in order to force improve- | 
ment they “pink-slipped” the city. 





Goes With Springfield F. & M. 

—_ — | 

F. R. Galacar, for the pas: five years | 

special agent of the National Unior| 

Fire of Pittsburg, has been appoiated | 

special agent of the Springfield F. & M.| 

for Eastern New England, dividing the 

field with John B. Cornish, who ha: 
covered the territory for many years. 

Mr. Galacar is a son of C. E. Gala- 
cary vice-president of the Springfield. 





| 
New York Special for North River Fire. | 





Baldwin C. Chittenden recently in 
the Pennsylvania field for the Shawnee 
Fire, and prior thereto Middle Depar‘- 
ment special for *he Union of Lon 
don, has been appointed New York 
State special agent for the North River 
Fire, succeeding Al. King, resigned sev- 
eral months ago to cover Western New 
York for the New York Underwriters 
Agency. 








IN CASE 


Eastern 
Representative, 


J. 0. PICKARD, 





could you prepare anything like an accurate valuation of your property with verified 
plans and specifications of your buildings? 
similar request in their policies. We have appraised some of the largest plants in the 
country, and if you’re interested, will gladly estimate the cost of similar service for you. 


COATS & BURCHARD CO., Public Appraisers, 169 La Salle Street, CHICACO. 


27 Wi'liam Street, NEW YORK 


OF FIR H 


Moat insurance companies incorporate a 











ORGANIZED 1865. 


Virginia State Insurance Co., _0f Richmond 


GEO. L, CHRISTIAN, Pres, 


ee ee ey 


ROBERT LECKY, Jr., V. Pres. & Secy 





005.09 Cenhsenceneaee $887,903.00 
317,975.00 





FEDERAL INSURANCE CO. 


OF NEW JERSEY. 
CHUBB & SON, Managers, 5 and 7 So. William Street, N. Y. City 
ISSUES THE BEST CONTRACTS COVERING 


INSURANCE 


CORRESPONDENCE SOLICITED WITH LOCAL AGENTS AND BROKERS. 


TOURIST FLOATER.................. 

(Domestic and Foreign)........ 
SALESMEN’S SAMPLES........... 
MERCHANDISE IN TRANSIT.... 


Ts vonivanssesctetercssecses | 





(Export and Import).............. 





~ WESTERN 





ASSURANCE CO. 


of Toronto, Canada 


FIRE AND MARINE 


UNITED STATES BRANCH 


Assete.... 


ee Se 





January 1, 1908. 
Situs se testwal ana $2,313,222 
584,137 


HON. GEO. A COX, 
President. 


W. R. BROCK, 
Vice-President 


W. B. MEIKLE, General Manager. 





The seeret of our success is real 
merit—and that merit is an 
element of Brokers who patron- 


ize our Agencies. 


We are help- 


ing to make successful Brokers 
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FIRE PROTECTION AT NEWARK. 





Board of Trade Considers the Subject— 
Endorses High Pressure Water Ser- 
vice_and Advocates its Extension. 





A lengtny and animated discussion of 
the fire-fighting facilities at Newark, N. 
J., took place at the meeting of the 
Board of Trade of that city last Wed- 
nesday. As chairman of the committee 
on fire hazards R. P. Conlon offered a 
report in which it was recommended as 
a means for increasing the efficiency of 
the protective service that fire battalions 
be formed to which should be assigned 
all of the men not neded to care for the 
fire houses and to bring the apparatus to 
action, “such battalions to be provided 
with autocars, equipped with life-savings 
devices, nets, short ladders; also uten- 
sils for operating the high-pressure 
water service, hydrants and hose.” 

It was further recommended that the 
battalions be stationed as follows: A cen- 
tral station, near Broad and Market 
streets, and the other four, respectively, 
near Bellevue and Bloomfield avenues, 
Clinton and Elizabeth avenues, Ferry 
street and Hamburg place, and Spring- 
field and Belmont avenues. The report 
went on to suggest that in order to pro- 
vide men for such batallions “all over 
seven now attached to each company be 
transferred,” it being the judgment of 
the committee that “seven men are 
quite sufficient to care for each house, 
horses and equipment, and to bring their 
apparatus to the place of alarm.” The 
men so transferred, it was further sug- 
gested, “would furnish nearly fifty to 
the central battalion and twenty each to 
the north, south, east and west bat- 
talions.” 

Endorse High Pressure. 

General approval was given the sug- 
gestion that the “high pressure service 
or an increased water supply will be ex- 
tended to all manufacturing districts in 
the near future,” though one member 
opined that “the high pressure system 
wasn’t at all what it was cracked up to 
be, and it wouldn’t be until there shall 
have been found some method of regu- 
lating the pressure. Another member 
wanted to know whether there was not 
opposition in the fire department itself 
to the high pressure system, and the 
secretary read a Statistical statement 
showing that the high pressure service 
has already been used quite extensively. 

“There was more said about the need 
of extending the high pressure service 
in a report whicn Mr. Jenkinson pre- 
sented as chairman of the committee 
on manufactures. The report told that 
the committee had appeared before the 
Finance Committee of the Common 
Council and had requested that a suf- 
ficient sum be set apart for the exten- 
sion of the high pressure service mains 
to the Clark Thread Works on the north 
and the Lister agricultural plant on the 
east. One among a number of reasons 
stated by the tommittee why the system 
of high pressure mains should be ex- 
tended, the report told, was that insur- 
ance companies do not entirely protect 
the manufacturer or the house owner, 
for while $195,000,000 was paid for pre- 
miums in 1907, and the losses by fire ag- 
gregated $200,000,000, only $95,000,000 
was paid back to the insurer. 

Fire Protection Costly. 

“The report went on to say: Your 
chairman figures this matter out as fol- 
lows: During 1907 this country, taking 
80,000,000 population as a basis, paid 
out for new buildings $7.50 per capita; 
we burned up in value 3.50 per capita; 
we paid for fighting fires $3.75 per 
capita; we paid for insurance $3.45 per 
capita. This will show an assessment 
of $6.10 per capita for insurance and 
fighting fires. We paid $195,000,000 for 
insurance; we got back for $200,000,000 
of property destroyed $95,000,000, or 
$1.19 per capita. This $1.19 deducted 
from $6.10 shows that we are using for 
bonfires and protecting ourselves 
against fire a net amount of nearly $400,- 
000,000 per annum. While we are using 
up nearly $5 per capita, Europe is using 
\ 
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However fire insurance may have ori- 
ginated, whether in the protection af- 
forded by a private citizen, a nobleman 
or a guild, from the fire of London in 
the year 1666 date the factors which 
finally gave it permanent establishment 
as a great institution and a necessary 
and invaluable feature of our business 
life. Beginning at first only as an in- 
demnity on buildings in general and not 
on contents it was not long before 
greater detail was developed. The hu- 
man mind, with its growth in knowl- 
edge, instinctively proceeds to classify 
and systematize, and accordingly we 
find by 1681 that fire insurance under- 
writers already recognized two classes 
—brick buildings and timber buildings. 
In 1710 the “Sun” insured goods and 
merchandise as well as buildings. Later 
on the distinction of “Half hazardous” 
and “Hazardous” was applied by the 
“Union” which insured goods and mer- 
chandise only. Still later the London 
Assurance Corporation discriminated 
between risks not to be assured, “Spe- 
cial” risks, hazards of location, by rea- 
son of width of street, etc., and the 
Royal Exchange Corporation introduced 
much detail into their three classes of 
Common Insurance, Hazardous and 
Doubly Hazardous. In 1805 the West- 
minster added a fourth class called “In- 
surance by Special Agreement,” and 
twenty years later another class was 
added by the Atlas, of “Farming Stock.” 
And so the development has continued 
in the classification of risks and the 
elimination of those that were undesir- 
able, the recognition of the principle of 
average and the investigation of the 
numerous conditions that modify a haz- 
ard. So far as appears, however, the 
formation of rates proceeded on guess- 
work, made more or less accurate by 
judgment based on experience, but still 
guesswork as far as any adequate 
knowledge of cost as a basis was con- 
cerned. This was recognized and felt 
to be unsatisfactory and some attempt 
was made to apply the actuarial prin- 
ciples of life insurance to the solution 
of the problem. The actuary of the 
“Star” Assurance office in 1847 tried to 
apply the theory of probabilities to the 
occurrence of fires and later on other 
efforts were made to discover a law un- 
derlying ‘destruction by fire analagous 
to that regulating human mortality. 
That such a law exists may be true, 
but the problem is so complicated that 
its discovery has not yet been made. It 


up from twenty-four cents to thirty-three 
cents per capita, according to location. 

“Following the reading of his report 
Mr. Jenkinson moved the appointment 
of a committee to further the extension 
of the high pressure service system, and 
it was so ordered.” 


is very possible that continued and ex 
tensive investigations in accurately de- 
termining cost might reveal such a law 
as an incidental. If so, it would not be 
the first time that an inquiry for a spe- 
cific purpose had solved a closely re- 
lated problem. 

Knowledge Essential to Prosperity. 

In discussing this question the insur 
ance commissioners of Massachusetts 
Elizur Wright and George W. Sargent, 


say in their report for 1862, “The pros- | 


perity of all fire insurance companie: 
depends very much on a knowledge oi 
what is the average value of the risk 
of each species or class of property; 
and this can only be approximated by 
the widest and most careful statistica 
inquiry. No such inquiry has ever 
been instituted in any country to our 
knowledge. In this country it is cer 
tain that it has not been. Our country 
men must have gone into the business 
wita no better light than the experience 
of companies in other countries, and 
a sort of dim instinct teaching then 
that a carpenter’s shop or a livery 
stable exposed to ignited cigar stumps 
and other incendiary missiles, mus: b 
several times more hazardous than a 
well kept dwelling house.” And azain 
“ashe truth is that any company larg: 
enough to furnish real insurance on 
any risk could take the more hazardous 
risks as safely as the less hazardous 
if it could only ascertain their true av 
erage value by which to regulate its 
premiums; but this can only be done 
by combining the experience of many 
companies for a series of years.” 
Wita the formation in 1866 of the 
National Board of Fire Underwriters 
in the United States, this subject re 


ceived its first official attention from 
the fire insurance companies them 
selves. Called into existence as an 


organization for self preservatior 
against the efforts of the ruinous com 
petition, which for more than five years 
had disgraced the name of underwrit 
ing it interested itself in the improve 
ment of the general conditions of fire 
insurance and organized a Bureau o! 
Statistics. This bureau sent to the 
various companies, forms of a system 
of classification of all fire risks, accom- 
panied by a circular which stated that 
“We aim to secure a perfect system 
of classification for the aggregated ex- 
periences of a large number of com- 
panies, so treating the various risks as 
to bring under their appropriate classes 
such as partake of the same inneren: 
hazard. The question now is not the 
most convenient system for indivicual 
companies, but the best ideal plan for 
general imitation. 

Business Conducted on Experience. 

The report, presented to the board 
in 1874, says: “It cannot be truthfully 
said that the business of fire under 
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writing is one entirely without founda- 
tion; for whether it be realizea or not 
the entire fire business of the country 
is conducted on the experience of cer- 
‘ain companies, but so few in number 
that one may count them on his fingers; 
and the conclusions drawn have not 
been from the combined experience of 
even these few, but have been what 
very tew have suggested and others 
have not contradicted. So few in num 
ber are the stones of the foundation, 
that the pyramid may be said *o rest 
on its apex rather than on its base. The 
relation of tutor and pupil is not the 
highest type of union nor is it one to 
attract strong adherents; and we trust 
that the efforts of our committee have 
been in the direction of a more perfect 
manifestation of the idea of federa*ion 
in which the experience of the greatest 
is cheerfully given and that of the 
smallest is courteously solicited. Be- 
lieving that the interests of the Na 
tional Board can best be promoted by 
making its foundations broad, and be 
lieving that the equity of our ratings 
and the fallacies of those who dispute 
them, can best be proved by a mathe- 
matical demonstration, we haye during 
the past year elicited statistical infor 
mation from all possible sources, anc 
herewith present the results to you. 

“Our present report represents the 
first effort ever made by the National 
Board to collate statistics of the results 
of fire underwriting on _ different 
classes of risks. We have ascer‘ained 
that while the subject has been dis 
cussed by the Associated .ariff Offices 
of Great Britain, yet aside from the 
classifications of individual companies, 
no systematic efforts have been made 
to secure combined results.” 

Enough has been said to show that 
the necessity of some solid basis for 
rating was felt years ago and attempts 
were made to secure that basis. After 
1874 those efforts were continued in 
various directions and in 1891 the com- 
mittee was appointed whose repor: is 
now known in its more elaborate form 
as the Universal Mercantile Schedule. 
The independent investigations of A. F. 
Dean in this direction are of such value 
as to be fully known to all. 

Fire Insurance Premium. 

The premium in fire insurance is 
peculiar. Its components are many and 
of different characters. What with the 
moral hazard in its various ramifica- 
tions, the physical hazard in all its 
forms and modifying conditions, the 
hazard of locality, of continguity, of 
protection, of legislation, of public atti- 
tude and finally the personal equation 
in every one of these items, the fire in- 
surance premium is unique. It is ‘no 
wonder that the old time and conserva- 
tive underwriter failed to enthuse over 
any scheme that pretended to reduce 
these seemingly irreconcilable Gondi- 
tions to a system and preferred to base 
his faith upon the individual judgment 


of the trained and experienced under- 
writer. To some extent he was right, 
for no plan can ever be devised that 


will reduce the calculation of a fire in- 
surance premium to a merely mechan- 
ical process, entirely qoing away with 
the necessity for the judgment based 
on experience. But while some items 
can never be confined in systems, 
enough points of semblance will exist in 
most classes of risks to make a scien- 
tific and workable classification possible. 

Perhaps the most elusive factor is 
that of the personal equation. It exists 
in every feature of the premium, the in- 
dividual who owns the property and in 
all around him. The best dwelling 
house is at the mercy of an unimportant 
servant. The welfare of a warehouse 
may be confided to a sleepy and care- 
iess watchman. The fire department 
itself owes its efficiency to the morale 
of the men composing it. Carry out 
the idea and we find the analogue of 
the personal equation in companies, in 
localities, in states. Even in boards of 


fire underwriters there is a distinctive 
something. 

Economy In Co-Operative Effort. 

It is with a full knowledge of these 
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difficulties that I advocate the establish- 
ment of a bureau for the collection and 


classification of facts and the solution— 


of problems. Statistical departments, 
are expensive and require for their suc- 
cessful existence an unusual breadth of 
view on the part of those who pay the 
bills and a large experience from those 
who manage their affairs. No small 
company can afford to maintain such a 
department. It is easier for it to accept 
someone else’s experience than to at- 
tempt to ascertain its own. And even if 
it did endeavor to learn what its goods 
actually cost, its experience would not 
be extensive enough to give a result 
that could be said to represent the aver- 
age that indicates a law. Whatever it 
did obtain might act as a guide for its 
future operations, but could not be con- 
sidered as the attainment of the last 
result in analysis. A large company 
would find more value in its compila- 
tions and from the earliest days some 
sort of tabulations have been made by 
fire insurance companies. Some compa- 
nies to-day maintain a large and well- 
equipped bureau from which they can 
obtain the general cost of their business, 
but fire insurance is too big a field, the 
business is too extensive to permit any 
company, no matter how large it may 
be, to constitute a law unto itself. And 
even if it could, its record would always 
be vitiated by the “personal equation” 
of the company itself. 

The same argument is applicable to 
localities and to states. Compared with 
the entire state, a locality will have its 
“personal equation.”” Compared to the 
United States, the single state will be 
similarly handicapped. What consti- 
tutes this pecularity may be uncertain. 
In the South it may be the negro that 
gives the special character to the fire 
insurance business. In other regions it 
may be the incendiary, the careless em- 
ployee, the inefficient fire department, 
the hampering laws, the climatic and 
social conditions, or even the business 
atmosphere. 

Independert Rating Bureau. 

Whatever is done must be done by 
concerted action. Combining experi- 
ence for a number of years is the solu- 


tion of many of the problems now con- | 
fronting fire underwriters. The jeal- | 
ousies among fire insurance companies | 
may prevent their co-operation in a | 
bureau operated by themselves from the | 
fear that private facts might be re | 
vealed. Such an objection could not! 
exist if a bureau were operated and | 
maintained by an independent company 
which was entirely indifferent to the ex- 
perience of any individual association. 
The companies subscribing to this 
bureau On a pro rata basis could furnish 
the facts necessary for any investiga- 
tion decided upon in their regular meet- 
ings and the bureau would analyse the 
facts and publish results to the subscrib- 
ers. If necessary the bureau could ob- 
tain the facts themselves from the books 
of the companies. It would be available 
for determination of any and all prob- 
lems capable of determination; for rates 
in localities having large enough prop- 
erty values to give an average; for 
classes of risks or groups of classes as 
far as possible; for special risks where 
such special risks can be obtained in 
sufficient quantities from the combined 
companies. There must always be a 
number of miscellaneous risks that can- 
not be analysed because of their infre- 
quency, although some attempt may be 
made to combine them if they show a 
common principle involved. 


But investigations of separate classes 
ought to be made frequently. At pre- 
sent one class may to some extent 
carry the hazard of another. As point- 
ed out by Mr. Dean it may be that 
the church in one block may be helping 
the liquor man in the next to carry his 
risk. However beautiful this may be 
from a moral point of view it is quit: 
wrong from that of the business man 
Furthermore the activities of business 
to-day are always creating new hazards 
Companies had-just become accustom 
ed to steam and gas when electricity 
caused a grave complication. Then 
came gasolene and acetylene. The 
wooden building had become a familiar 
factor in company with. its brick neigh- 
bor when fireproof construction and 
the use of metal again disturbed the 


(To be concluded next week.) 





WOOD BROTHERS & COMSTOCK 
GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 


GEORGIA HOME INSURANGE 


“HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 


PITTSBURG UNDERWRITERS, of Pennsylvania. 
WESTERN RESERVE INSURANCE GO., of Ohio. 


100 WILLIAM STREET - 


CO., of Georgia. 


New York. 





SURPLUS LINES. LONDON LLOYDS. 


We can furnish you a policy covering up to $40,000 in a syndicate of LONDON 
LLOYDS Underwriters that accept American fire business only through our vwi- 
Immediate binders given; 10 per cent. commission paid. Send us full in- 
formation; also a list of a few represented companies and the amounts the) 
carry. A warranty will be required in some one of the companies mentioned 


fice. 


below: 


Aetna Insurance Company, Alliance of London, Commercial Union Assurance 
Company, Continental Insurance Company, 
German American Insurance Company, Hartford Insurance Company, Home Insur- 
ance Company, Liverpool & London & Globe Insurance Corporation, London Assur- 
ance Company, London & Lancashiré Insurance Company, National Insurance 
Company, Northern Assurance Company, North British & Mercantile Insurance 
Company, Insurance Company of North America, Phoenix Insurance Company, 


Royal Insurance Company, Springfield F. & 
Office. 


We invite Your Patronage and Promise Careful Attention to Your )nterest. 


MARSH & McLENNAN, 


Tondon Office, 123 Bishopsgate Street 


New York Office, 54 William st. 





Firemens Fund Insurance Company, 


M. Insurance Company, Sun Insurance 








June 18, 1908. 


_ Leopold Gans 
Vice-Pres. & Gen’! Mer. 


Samuel Gans Co. 
186-188 Wooster St., N. Y. 


New York Chicago Atlanta 


RENOVATORS OF FIRE AND 
MARINE SALVAGES 
Telephone 4835 Franklin 


Stocks handled at lowest percentage con- 
sistant with proper results, accompanie.! 
always with Cash Guarantee. Our methods 
fortify adjusters in advance of closing loss. 

Always telegraph or telephone a 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison si. 


Samuel Gans 
President 


our 





QUEEN 


Ins. Co. of America 
RW Yor. 





New York 
London 


Toronto 
Chicago 


McLean Stinson & Co. 


LIMITED 
SURPLUS LINE UNDERWRITERS 


43 CEDAR STREET 


New York. 
Telephone 264 John 
Direct Connection at London Lloyds 











JOHN C. PAIGE CO. 
INSURANCE 
BS KILBY ST. BOSTON, MASS. 


aa. 














INSURANCE LAW 


Ceorge J. Kuebler 
543 The Rookery, Chicago, Ill. 
Tel. Harrison 3532 
CONTESTED CLAIM EXPERT 
FACILITIES FOR RE-INSURANCE 

















Southern Life 


Insurance Company 


ail OF 
Fayetteville, N. C. 


is preparing to offer unusual opportunities 
in the States of Georgia and South Caro ina 
to the right parties. 

AGENTS DESIRED 


For North and South Carolina and Georgia 


Address ©. J. COOPER 
General Manager 








Chicago Office, 159 La Salle Street 








a | 








June 18, 1908. 


THE EASTERN 








CASUALTY AND 
ee eee 





NO VESTED INTEREST. 





New Jersey Court Holds That Husbands 
Cannot Recover for Injuries to 
Wives Before Marriage. 





A novel law point was decided by 
the Supreme Court of New Jersey last 
Saturday when it handed dowa a de- 
cision in the case of William G. Meade 
and wife versus Baum’s Park Co., of 
Paterson. Some months before her 
marriage Mrs. Meade attended a picnic 
at the park, and was badly hurt through 
the falling of a balcony in front of the 
dancing pavilion. She sued for dam- 
ages and was awarded $1,500 by the 
trial court, her husband being given a 
verdict for an additional’ $500 for loss 
cf her services. While confirming the 
judgment to Mrs. Meade the Supreme 
Court, to which appeal had been taken, 
upset the amount to her husband, hold- 
ing that: 

It is impossible to conceive of any 
legal principle upon which the action of 
the husband can be supported. I: is 
true that it is pleaded and proved that 
at the date of -the accident there was 
a mutual agreement between the plain- 
tiffs to intermarry, but although the 
female plaintiff was under contract to 
marry the male plaintiff, no action by 
uim will lie against the defendant for 
either preventing the execution of that 
purpose or for causing the promise to 
be of less value and more burdensome 
to him.” 





SALARIES UF BANK EMPLOYEES. 





Prominent New York Banker Speaks 
Upon the Subject—Not Liable to 
“Shake-Ups” as in Other Lines. 





Following the suicide of the paying 
teller of a leading New York City bank 
a short time ago, it developed that 
alihough holding a post of great res 
ponsibility, he was only receiving a 
salary of $1,500, or about what a first- 
class clerk gets in a mercantile house, 
and this, it was argued, was responsible 
for tus embezzlements, which had ex- 
tended over a series of years. 

Discussing the general subjec: of 
salaries to bank employees, Dumont 
Clarke, president of the American Ex- 
change National Bank of New York, 
said: 

“There are two sides to this story, 
and it is just as well to make that 
clear at this time. Now the bank clerk, 
teller, or other bank employee, has the 
assurance: If he is honest and com- 
petent, he has no cause to worry abou* 
his position. There are no ‘shake-ups,’ 
as they are called, and the clerk is 
always certain that, whatever occurs, 
he need have no cause to lose sleep 
for fear of his position. There is a 
great deal in that, of course, and it 
must be reckoned with in calculations 
concerning bank salaries. 

“Old age is respected. In all, or, at 
least in many banks—it,is so in our 
institution—there are clerks who have 
in more or less measure outlived their 
greatest usefulness; in some banks I 
know. of superannuated employees are 
retained who have absolutely lost their 
value. But they are not discharged. 
That is not the policy of a bank. Their 
past services are recognized, and they 
receive salaries for merely nominal ser- 
vice. I note that bank employees have 
been compared as regards compensation 
with mechanics, which is hardly a fair 
comparison, since mechanics are often 
out of work through strikes or business 
depression, and an accident or accumu- 
lated years ends their earning capacity 
at once. Very little sentiment, if any, 


is wasted upon them by employers. 
“In death, too, I could point you many 

instances where the family of a de- 

ceased clerk has been lookd ou: for, 


That is another undeviating policy in 
a bank’s attitude toward employees. 
There has been no case of death in 
this bank for years where the wife or 
children of the stricken man has not 
received an extra year’s pay. 

“To a man of principle there should 
be no temptation in handling millions 
of dollars which do not belong to him; 
the records bear me out in saying this. 
Usually when a man defaults, it is found 
that it is not the support of his im- 
mediate family which has led to the 
peculation. In a great majority of cases 
such man had begun by some other 
wrong.” 
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Attractive Features of Personal Acci- 
dent Contract Just Placed Upon 
the Market. 





The New Composite Accident Policy 
has been issued by the Me*ropolitan 
Casualty Company. Benefits have been 
extended to a maximum of 200 weeks 
while the double benefit feature ap- 
plies to all public ‘conveyances. 

Tne policy covers accidental death 
or loss of sight or loss of limb occur 
ring at any time within 200 weeks from 
date of death; it also pays the stated 
weekly indemnity in addition to the 
specified amounts for the period of 
total disablement between date of in 
jury and date of loss. 

For an annual premium of $25 the 
company agrees to pay $5,000 in case 
of accidental death, loss of both eyes 
both hands, both feet or one hand and 
one foot; $2500 for loss of hand or 
foot and $1,000 for loss of one eye, 
such benefits being increased at the 
rate of 10 per cent. each year for the 
first five years. For total disablement, 
$25 per week is paid for not to exceed 
200 weeks; partial disablement $5 to 
$20 per week for 26 weeks. 

For injuries sustained while riding, 
on any public conveyance, in any pas 
senger elevator or in a burning build 
ing, the above benefits are doubled. 

Beneficiary insurance is also furnish 
ed ranging from $5,000 for accidenta) 
death under the double benefit condi 
ticns of the policy to various sums for 
fractures, dislocations, loss of fingers 
toes, etc. 

The policy is Al. 





Growing in Strenath. 

A meeting of theBurglary Underwrit- 
ers’ Association is scheduled to take 
place to-day at the office of,the Aetna 
Indemnity Company. 

It is expected that the membership 
of the organization will be increased as 
a result of the gathering, an outside 
company having signified its purpose of 
applying for admission. 





Doctor John L. Adams, former New 
ark. N. J., superintendent of the Metro- 
politan is much pleased with his pre 
sent surroundings in the medical de. 
partment of the home office of the 
company. 





UNDERWRITER. 


REWARDING DEEDS OF HEROISM. 





Accident Underwriters Association To 
Distribute McNeill Medais At 
Coming Convention. 





For the first time in history, heroes 
will be recognized and rewarded by 
accident insurance companies when the 
international Association of Accident 
Underwriters meets in convention in 
Atlantic City on July 7, 8 and 9 next. 

Last year the association decided to 
award three gold medals, called the 
George E. McNeill Medal, in honor oi 
the memory of one of the founders of 
the association, to three persons in 
the United States and Canada who per 
formed during the year deeds of hero- 
ism which resulted in the saving oi: 
human lives. The medal, which is of 
Tiffany design and production, is about 
two inches in diameter, suspended from 
a bar and bearing on one side a por 
trait of the late George E. McNeill. 
The reverse side and the bar will be 
suitably inscribed with the name of 
the association, the name of the one to 
whom it is awarded and the occasion 
of the meritorious deed. 

The.committee in charge, which con 
sists of A. E. Forrest, of the Nort) 
American; A. W. Masters, of the Lon 
don Guarantee; and Edson S. Lott, of 
the United States Casualiy, have e 
number of names now before them foi 
consideration. The committee will re 
port to the executive committee of the 
association on the first day of meeting, 
and the awards will be made during 
the convention. 


Plea of U. S. F. & G. Company Not 
Recognized. 





A hard hearted jury in the Supreme 
Court of this city, refused to admit the 
plea of the United States Fidelity and 
Guaranty Company of Baltimore, that 
it be credited with $14,000, or one-third 
of the amount recovered by the Wink 
sor Trust Company of New York from 
its thieving paying teller, Chester B 
Runyan, when settling for its bone 
upon the latter. The verdict of the 
court is that the surety company mus‘ 
pay the face of its bond, $25,009. 





Subscription Books to Close July 1. 





So industriously have J. J. Caullet 
and those associated with him in th« 
promotion of the New York Surety Com- 
pany worked during the past few 
months, that over a million dollars of 
stock for the corporation has been sub- 
scribed. It is intended to close the sub- 
scription books July first. 





Death of Myron D. Long. 





Myron D. Long, for some years wel! 
known in accident insurance circles 
died in a Syracuse, N. Y., hospital a 
short time ago. Mr. Long first becam: 
prominent as the Cincinnati agent of 
the Aetna Life: subsequently he was 
with the Union Casualty, Casualty Com- 
pany of America and the American Fi- 
delity Company. Two years ago he 
went to Buffalo for the Equitable Life 
later entering a mercantile business at 
Schenectady. 











If you are not under contract with another casualty company 


GET THE AGENCY OF THE 


United States Casualty Company 


~~~ WORK CURE =: 


Address EDSON S. LOTT, President, 141 Broadway, New York 
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The Empire State 
Surety Company . 


ITE iincnonvarevbarscevs $500,000.00 
cnn Santas tbeees ined 204,602.35 


Surety and Fidelity Bonds, Liability, 
Burglary, Plate Glass, Boiler, Personal 
Accident and Health Insurance. 


OFFICERS: 
Wm. M. Tomlins, Jr., President. 
Moses May, 
Willard P. Reid, 
Walter J. Moore, 
R. 8. Keelor, M. D., 
Daniel Stewart, Secretary. 
Alfred J. Hodson, Ass’t Sec’y. 
Warrel 8. Pangborn, Treasurer. 
Hugo Hirsh, General Counsel. 


New York Office, 84 William St. 
Brooklyn Office, 192 Montague St. 


Vice-Presidents, 





ZC4T INSU Rayct COMPIE! 





of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Preside. 
290-292 Broadway, New York. 





The Metropolitan 
Surety Company 


HOME OFFICB: 
38 PARK ROW, 
NEW YORK CITY. 





M. Joseph McCloskey, President. 
Andrew T. Sullivan, First Vice-Presi- 
dent. 
Clinton D. Burdick, Second Vice-Presi- 
dent. 


Walter C. McClure, Secretary. 
M. J. Mulrennan, Asst. Secretary. 





PHILADEL PHIA 
CASUALTY CO. 


ROBERT B. ARMSTRONG 
President 


LIABILITY 
ACCIDENT PLATE GLASS 


HEALTH CREDIT BOND 
INSURANCE 


We Want Live Agents 








New York City Office 
84 WILLIAM STREET 














HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 





Excess Lines handled anywhere. 
Good connections at Lloyds, London. 
Correspondents solicited. 
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By A. J. 


A subject of lively interest to public- 
ists, bankers and underwriters is that 
of insuring bank deposits by the Nation- 
al Government. Speaking upon the 
tcpic before the annual convention of 
the Iowa Bankers Association at Sioux 
City, last week, Andrew J. Frame, pres- 
ident of the Waukesha National Bank 
of Waukesha, Wis., said in part: 

“It is claimed that insuring bank de- 
posits will prevent distrust, bank fail- 
ures and panics. I assert there is noth- 
ing in history or reason to confirm any 
such assertion. 

“Again, the several times candidate 
for president claims, in addition, that 
such insurance will not lead to reckless 
banking, but in substance, will bring 
the millenium. Listen to his logic: 
‘Managers become reckless. Why my 
friends, the officers of the bank are se- 
lected by the directors, and the direct- 
ors are chosen by the stockholders, and 
the stockholders would lose all of their 
capital, and all of their surplus, and 
then they would have to respond to the 
100 per cent. liability before any other 
bank could lose anything. Wouldn’t that 
be enough to make the officers careful? 
If that is not enough suppose we try the 
criminal law and see if that will make 
them careful. What has been the diffi- 
culty with our banks? Our financiers 
will tell you that the banks that have 
failed, have failed in almost every in- 
stance, because the officers of the bank 
have violated their trust and used the 
money of other people to advance their 
own interests! Why hasn’t it been 
remedied? Because the managers of 
said banks do not want to be restrained, 
and the good bank is not anxicus to 
have the others restrained, because the 
good bank can point to the recklessness 
of the others and draw away deposits. 

“Notwithstanding the undisputed fact 
that for all time the statutes of civilized 
nations have writen in them rigid laws 
to prevent criminal acts, yet the jails 
and penitentiaries of the nations have 
not been closed for lack of occupants 
who broke those laws, and even our 
splendid land is no exception to the uni- 
versal rule. 

“The vital question at issue then 
seems to be, if it is impossible to wholly 
eliminate the patient with the get rich 
quick fever and the smooth high finan- 
ciers who build pyramid banks even in 
the face of rigid laws regulating human 
actions, is it equitable or just to com- 
pel the honest or conservative banker 
to indorse the liabilities of the criminal 
high financier and gambler with the get 
rich quick fever, also the incompetent 
and the nonconservative fair weather 
banker? 

“Let us reason together a little on the 
last two points. A customer calls on a 
conservative old time banker for a loan 
of $5,000. His securities are of such a 
shady charactér that the banker—dis- 
regarding the alluring high interest rate 
—declines the loan. The customer im- 
mediately repairs to the fair weather 
banker who takes the big interest bait 
and grants the loan. The bank examin- 
er passes the loan because it is not ex- 
cessive and he cannot know its exact 
character. The fair weather banker's 
portfolio is soon filled to the limit with 
similar assets, and then, under the im- 
petus of illegitimate inducements, cof 
higher rates paid for deposits. selling 
exchange for nothing, or in many other 
ways, innocent and even good people 
will withdraw their funds from the con- 
servative banker to deposit with the 
fair weather banker, because the con- 
servative is liable for the debts of his 
competitor. I appeal to your intelli- 
gence, gentlemen, is this fair or equi- 
table? Will not such conditions in time 
undermine, as by an insidious disease 
the healthy constitution of a conserva- 
tive banking system, and thus defear 
the very object sought? Reason 
so, and history confirms it. 

“I wonder if bankers of the country 
have given a second thought as to what 


favs 


"THE FALLACY OF INSURING BANK DEPOSITS. 











FRAME. 


it means for each bank to take from its 
assets 1 per cent. of its deposits, as the 
Oklahoma law or the Davidson bill in 
Congress requires, as a guarantee fund 
and as an indorsement of every other 
bank’s liabilities, big and little, in New 
York or Arizona, whether conservatively 
or recklessly managed? Let us diag- 
nose the case a little further. 

“If we apply the Oklahoma or the 
Davidson bill to all the banks in Wis- 
consin, both National and state, the 
banks in Milwaukee alone will have to 
deposit into the insurance fund about 
$600,000. The country banks $1,900,000. 
All the banks in the state about $2,- 
500,000. 

“If this fund is in cash, does the bank 
paying it in lose the income from it, and 
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Are You Receiving The Commission Your Business Is Worth ? 
Managers and Agents Wanted 
New Business to June Ist, 1908 


Over 
$3,000,000.00 


WESTERN LIFE INDEMNITY COMPANY 
MASONIC TEMPLE, CHI >AGO 
GEO. M. MOULTON, President W. B. MUSSELMAN, Sup’t of Agencies 








if securities, will they get over 3 per: 


cent. interest on it? 


Two million five | 


hundred thousand would not go far to- | 
ward liquidating $16,000,000 of liabilities 


of the First National of Milwaukee in 
1905, which as certain as fate would 
have suspended because of deception in 
its management which even the watch- 
ful eye of the examiners had not pre- 


vented, were it not for the fact that , 


manly men pledged their fortunes 
prevent it. If that bank had suspended 
the banks of Wisconsin would have had 
a shakeup that no state bank insurance 
could allay. The 1841 experience in 
New York would have been repeated in 
Wisconsin, under conditions clearly 
violating the rigid National bank act, 
under which the deceptions were prac- 
ticed. 

“If insurance failed: in 1841 to keep 
banks from destruction, and strong para- 
llel conditions as cited under the branch 
banking systems also failed, why will it 
succeed in these latter days? ‘He who 
will not profit by the experience of the 
past gets knowledge when trouble over- 
takes him.’ 

(To be concluded next week.) 





DECIDE ON BERTILLON SYSTEM. 





Pittsburg Bankers to Keep Tab on Their 
Employees—Photographs and 
Measurements to be Filed. 





Smarting under the numerous em- 
bezzlements to which the -Pit:sburg 
banks have been subjected in recent 
years, the bankers of the Smoky City 
are now taking extraordinary pre- 
cautions to prevent a recurrence of 
such happenings. Among other pre 


ventative plans determined upon they 
will have their employees photographed 
and measured according to the Bertillon 
system. In addition a complete record 
of their business careers is called for. 





Ten Years for Bank Looters. 





A sentence to serve ten years each 
in the Western Pennsylvania peniten 
tiary was imposed last Saturday upon 
Henry Reiber and John Young, respec 
tively former paying teller and former 
auditor of the Farmers’ Deposit Na- 
tional Bank of Pittsburg. The men had 
been abstracting funds of the bank 
their stealings covering a period of ten 
years, aggregating over $1,100,000. 





Exit G. Washington Smith. 
George Washington Smith, Jr., has 
been eliminated from the service of 
the Atlantic Casualty Company, of 
Philadelphia, and the office of general 
manager which he adorned for a brief 
period has been abolished. 





The unexpected return home of Mrs. 


to | 


LONDON GUARANTEE AND ACCIDENT CO,, ita 


OF LONDON, ENGLAND 
Head Office 





F. J. Walters, 
CHICAGO Resident Manager 
_— 45-49 Cedar 8t., 
A. W. MASTERS oe en New York. 
Gen’l Manager OLAS Eimer A. Lord & Co, 
Liability, Accident, ae: 15 Central St., Boston 
Health and Credit Resident Mgrs., New England 








METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 
Home Office, 47 CEDAR STREET. 
Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
Daniel D. Whitney, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Ass‘t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED, 


PLA‘1E @LASS 
PERSONAL ACCIDENT 
AND HEALTH 














THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORK CITY. 


RA Re ERE ELA ROR ee ee ee $7,537,429.91 
Capital and Surplus..................-. 2,013,400.24 
Losses paid to January |, 1908..26,629,131.90 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Workmen's 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability and Bonded Attorneys’ List. 


sthda OFFICERS...... 
GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 








THE CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CAL. 


Assets $795,987.00 Surplus to Policyholders $551,180.00 


Losses Paid—Cash Without Discount— 
In San Francisco Conflagration $2.550 ,000.00 


LOGUE BROS. @ CO., Managers 
245 FOURTH AVE., PITTSBURG, PA. 











Daniel J. Sully, of Pelham Manor, N.! 
Y., last Friday, doubtless prevented the | 


robbery of valuables estimated as worth 
$100,000, a servant having a large 
bundle of silverware, jewels and the 
like packed up for carting away, when 
interrupted by the wife of the former 
cotton king. 


| 
| 





Industrial Life and Health Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, women and children against loss by sickness, accident and death, 
all under one policy. Premiums, 5 cents to 50 cents per week. 

Organized 1891, enjoys seventeen years of unprecedented success; maintains 

seventy-five branch offices in Georgia, North Carolina, Alabama and Florida. 

Closed the year 1907 with marvelous results. Tobe fully appreciated, our policy 

contract must be compared with other companies, you being the judge of which 

is the best. We know the verdict will favor our contract. 

S. C. McEAacHERN, Second Vice-Pres. 

L. M. SHEFFIELD, Secretary 


JoHN N. McEAcHERN, President 
R. H. Doss, First Vice-President 
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BALTIMORE.MD. 
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20 CENTRAL STREET, BOSTON, MASS. 







SURETY COMPANY 


for its Policy Holders 


INSLOW WARREN, JR., 
MANAGER FOR MASS., 


Tel. 1854 Main- 
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| The Bankers Life Association 
OF DES MOINES 

A Mutual Association of Preferred Risks. 

tional record for 28 years for Low Rate of Mortality, 


Prompt Payment of Claims, Economy of Manage- 
ment, Security of its Funds and Satisfactory Results 


Excep- 


Assets January 1, 1908, $11,736,775.76 
EDWARD A. TEMPLE, President ° 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland Ohio 
GEO. HAYWOOD, General Agent, Yonkers, N. Y. 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND MUTUAL 


Life Insurance Co. 
BOSTON, MASS. 











Operates on a full 3 per cent. Reserve | 


under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract. 





FINANCIAL STATEMENT. 


Assets Jan. 1, 1908...... $44,182,875.18 
Liabilities ........... ..- -$41,159,132.85 
DOD bic ccct ahs sean uve $ 3,023,742.33 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 
Wm. F. Davis, Asst. Secretary. 








Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 





The Deposit held by the Treasurer of the STATE OF KENTUCKY 


Guarantees the Reserve on every policy issued by this Company 





LIBERAL CONTRACTS - - - - W.H, GREGORY, President 














Common Sense Protection 


includes insurance against 
1. DISEASE 
2. ACCIDENT 
838. DEATH 


THE COLUMBIAN 
NATIONAL LIFE INSURANCE CO. 
of Boston, Massachusetts 


provides all three, as no other company 
does incorporated under the stringent laws 
of Massachusetts. Attractive —— 
Life Policies—Liberal and Definite Accident an 
Health Policies— 


Surplus to Policykolders over $1,500,000 


Men with clear records wanted as District 
Managers. Save time by sending record 
and references with first letter to ome 
Office. 176-180 FEDERAL ST., BOSTON, MASS. 




















EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICES 
Peters Building ATLANTA, CA. 
A Strong Southern Legal Reserve Company, 


Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 





GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORK. 


ORGANIZED 1859. 


Cash Capital ..... .$1,000,000.00 
Assets ...... ees 5,185,649.51 
Net Surplus........ 949,260.90 





HEAD OFFICE: 
Cor. William and Cedar Streets. 





| 
| : 

















Required by its Charter to maintain the Jegal reserve 
on every policy it issues. 


Kersro, ™ 
are ON 
oF OUR 








secunry » The Masonic Mutual Relief Ass'n, 
iomne Of the District of Columbia, 
RESERVE Chartered by Congress 1869. 
65 ‘Combines legal reserve safety with fraternal economy”’ 
Every Policy An exceptional opportunity for producing agents. 


WM. MONTGOMERY, Sec’y. 
Corner 12th and G Streets, N. W. Washington, D. C. 








1907 GAINS 
Help Get Business in 1908 


The Hartford Life 


Offers Some Great Policies 
Its Application Blank Talks 


Over $32,300,000 
Paid Beneficiaries 
Ask Michigan Manager 
FREDERICK 0. PAIGE 

402-6 Penobscot Bldg., 
Detroit, Mich. 

















Under new man 





JOHN LANGHAM, 





THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATEO 1889. 
Executive Offices, 420 Walnut Street, 


‘ slicies, on the non-participating basis and up-to-date pro- 
¥ visions and benefits to Policyholders, including stoc » 
All regular forms of Ordinary Policies 

by a dey vsit of approved securities with 

missiorer of Delaware. 


AGENTS WANTED FOR PENNSYLVANIA AND DELAWARE 


ESTED SHOULD READ 


_— 


‘*Sample Slices 


Philadelphia, Pa. 
FROM THE 


agement all forms of ordinary and industrial 


k option. 
istered and secured 
@ Insurance Com- 





Address Executive Officers : 


Jr., President JOSEPH L. DURKIN, Secretary Insurance Co. 


DES MOINES, IOWA 








AGENTS AND OTHERS INTER- 


Fruit of Experience’’ 


Royal Union Mutual Life 





$112,000,000 


Paid in Fire Losses 
in the United States alone during 


60 YEARS 











BY THE 
LIVERPOOL 
AND T ONDON 
AND GLOBE 


Insurance Company. 





ASSETS U. S. BRANCH, 
$12,560,211. 
NET SURPLUS, 
$4,421,815. 


CONFLAGRATION PROOF. 
New York{Office, 45 William Street. 
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The Washington Life Insurance 


141 Broadway New York 





Juhu Tatlock, President 
Gon. Charles G Allen J. W. B. Wan de Water Chendore T. Johnson 


Vice-President Secretary 2d Vice-President 


Gariwer GL. Plumlev Geury A. Baker, M. BD. G. BR. Vermilye 


Actuary Medical Director Comptroller 





This Company Issues Non-Participating Policies on Standard Forms 
Low Rates of Premium Liberal Guarantees 





Statement for the year ending December 31, 1907 


As same app: ars by 
The Report on the Examination 
by 
The New York Insurance Department 


| Report fi'ed June 6, 1908] 


| DISBURSEMENTS 
Prem'ums . cs. A. $2,228,449 87 Death Claims $913,573 40 
Interest .. : us 560,611 00 Matured 758,784 5! 
Rents .... Re ee see : ; Annuities 34,557 3 
Other Income....... eee 5,685 5 Perremeer VORUOls . 5c. i ccsiae vn $14,713 0: 
Dividends : 112,776 9! 
Total paid to Policy-holders............. 
Head Office Salaries............ $ 95,446 
MROONGOR 2... oecex. 21,084 
30,000 
Commissions .... 154,833 87 
Agency Allowances. . 48.946 


—- Co oO 


57,426 11 


bh & DO OT e CO 


a 
for) 


$3, 
Real Estate...... : $6,420,687 50 


Bonds and Mortgages...... a ed ae ee 1,201,500 00 


LIABILITIES 
Reserve on Policies, Additions and Annuities. $17,565,478 


Stocks and Bonds...... — -. 5,885,272 7 : , ‘lat 
Unpaid Death Claims 29,487 § 


Loans on Company's Policies........ 193 
Cash in Office, Net MSR SE oe 2,030 7 


? - ven Matured Endowments vai 
Cosh Gh DOpanit, OC TNCOPOM 6.5.6. 6s ciicieccenes 563 4 lowments, unpaid 


Premiums paid in advance 
Interest and Rents paid in advance......... 
Cash Dividends to Policy-holders, unpaid.... 


Interest and Rents, due and accrued......... 105 
Uncollected and Deferred Premiums, Net.... 590 


$18,653,942 62 $18,653,942 62 


INSURANCE IN FORCE, $57,859,321 


BOARD OF DIRECTORS 


RicHARD BILLINGS CuHarLES H. ALLEN Wriiam Corcoran Eustis 
SamvueL B. CLARKE Dumont CLARKE WaLrer S. JOHNSTON 
Pav. FULLER Samve. P. Cour Levi P. Morton 

GrorcEe M. Harp R. C. LerFinGwELu Wiyturop RuraerrurD 
Henry 8S. Herrman James A. Parken VALENTINE P, SNYDER 
Harry Payne Wartyey Wituiam A. Srreer Joun TarLock 








